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MARRIAGES 






A home or any other real estate lacking the protec- 
tion of title insurance proves a risk no prudent 





owner or mortgagee can afford to take. 

Many title faults are recorded, but a great number 
lie concealed, later coming to light and causing loss. 
Commonwealth Land title insurance protects your 
investment against all hazards, known and unknown 

. and is serviced with personal friendly care. 


_ 
Assets In Excess Of $9,500,000 * Title Insurance Since 1876 


enon A 
COMMONWEALTH /LAND 
TITLE Py L/ (.. 
JIUSURANCE fr} Slndiwrance 4 y comet A 





makes any morigage 


a safer investment 


Main Office: 1510 Walnut Street, Philadelphia 2 . . . Telephone: WAlnut 3-0400 





WILLIAM M. WEST m JOHN B. WALTZ - LAWRENCE R. ZERFING 
Chairman of the Board President Executive Vice President 


TITLE INSURANCE IN PENNSYLVANIA, NEW JERSEY, DELAWARE, MARYLANU, MASSACHUSETTS, OHIO, WEST VIRGINIA, CONNECTICUT, FLORIDA, NEBRASKA, VIRGINIA, LOUISIANA 








ONE OF A SERIES OF ADVERTISEMENTS DEPICTING THE BEAUTY OF OUR FLORIDA COMMUNITIES 


# 


a 


Islamorada Memorial—Dedicated to the memory of the civilians 
and war veterans whose lives were lost in the hurricane of September 2, 1935 





Photo courtesy Florida Keys Board of Realtors. 
The Florida lawyers’ organization 
for guaranteeing titles to real estate. : , ‘ » yee 
Operating only in Florida, Lawyers’ Title Guaranty 
Fund is the /awyer owned and managed title under- 
writer through which Florida /awyers can supply 


closing services and title protection to their clients. 


Lawyers’ 


Qualified with and supervised by the 


Insurance Commissioner of Florida. Title Guaranty Fund 


(The Fund) 
P. O. Box 2671 Office at 22 E. Gore Ave. Orlando, Florida 
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It’s time to build your volume 


12 up-to-the-minute Steelstyle Homes 


There'll never be a better time to become a U. S. Steel Homes Dealer. All the homes in the big 
1961 United States Steel Homes line are easy to sell and low-cost to build. Each one has an 
individual personality—to suit the individual home buyer and his pocketbook. There are 4 
styles including French Provincial, Old English, Colonial and Contemporary, 10 basic models, 
122 different floor plans, 542 different elevations and more than 600 different living combinations. 


Build your volume now—by identifying yourself with this nationally famous line of quality 
homes. Fill out the coupon and mail it today. 


U. S. Steel Homes will help you sell: 


Big, improved product line gives you a choice of selling the home best suited to your 
particular market. 

Comprehensive financing assistance program—to help you become a high-volume, 
high-profit builder. 

National advertising will pre-sell the 1961 U. S. Steel Homes line to the potential home 
buyers in your own locality. 

Merchandising aids include dealer sales kits, on-the-site promotion materials and customer 
literature. 

Technical assistance is available . . . from planning your building program through erection 
and sale of your U. S. Steel Homes. USS and Steelstyle are registered trademarks 


United States Steel Homes 
Division of 
United States Steel 






ed 


(French Provincial) (Front-to-back split-level-Contemporary) (Tri-level-Contemporary) 


BEACON Ciford STEELSTYLE Bradford STEELSTYLE Lynifeedd 
(With Breezeway-Colonial) (Colonial) (Tri-level-Contemporary) 
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BEACON Aaland BEACON Brecklon BEACON Malham 








> | with the “Homes of the Hour” 


United States Steel Homes Division 

United States Steel 

525 William Penn Place 

Pittsburgh 30, Pa. 

| want to know more about the 1961 U. S. Steel Homes line. Please send me the 
U. S. Steel Homes Prospective Dealer Kit. 


Name anit 
Firm 


Address Ee 


City Zone State 





BEACON .Wéans BEACON Crferd BEACON Aaulland 
(L-shaped-French Provincial) (End-elevation-Old English) 


(Old English) 





: are — 
STEELSTYLE .Wndoves STEELSTYLE &bose STEELSTYLE Brooklne 
(Colonial) (Colonial) (Contemporary) 
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American Title 
for protection and service. 














The continued growth of American Title 
is being made ‘possible by strong, 

sound management and the 

confidence of the people it serves. 

Now expanded to 37 States, 

the District of Columbia, Puerto 

Rico and the Virgin Islands. 


YIRECLCON 
TITLE HOME OFFICE 


MIAMI 
INSURANCE COMPANY FLORIDA 


OUR 24th YEAR 


CAPITAL, SURPLUS AND TITLE RESERVES 
IN EXCESS OF FIVE MILLION DOLLARS 


Licensed to write Title insurance in Alabama, Arizona, Arkansas, Colorado, Connecticut, Delaware, Florida, Georgia, Illinois, Indiana, Kansas, Kentucky, Louisiana, 
Maryland, Michigan, Minnesota, Mississippi, Missouri, Montana, Nebraska, Nevada, New Jersey, New Mexico, New York, North Carolina, North Dakota, Ohio, 
Oklahoma, South Carolina, South Dakota, Tennessee, Texas, Utah, Virginia, West Virginia, Wisconsin, Wyoming, District of Columbia, Puerto Rico and Virgin Islands 
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MBA CALENDAR 


January 17-19, Senior Executives 
Conference, New York University, 
New York 

January 22-24, Senior Executives 
Conference, Southern Methodist Uni- 
versity, Dallas 

February 20-21, Midwestern Mort- 
gage Conference, Conrad Hilton Ho- 
tel, Chicago 

April 10-11, Southern Mortgage 
Conference, Dinkler-Plaza Hotel, At- 
lanta 

April 20-21, Mortgage Servicing 
Clinic, Olympic Hotel, Seattle 

May 18-19, Eastern Mortgage Con- 
ference, Queen Elizabeth Hotel, 
Montreal, Canada 

School of Mortgage Banking, 
Northwestern University, Chicago: 

June 18-24, Courses I and II 

June 25-30, Course III 

School of Mortgage Banking, 
Stanford University, Stanford, Calli- 
fornia: 

July 23-29, Course I 

July 30-August 5, Course II 

September 11-14, Electronic Con- 
vention, Statler Hilton Hotel, Detroit 

October 30-November 2, 48th An- 
nual Convention, Americana Hotel, 
Miami Beach, Florida 


President Tharpe’s Calendar 

January 9, Hawaii MBA, Honolulu 

January 25, Arizona MBA, Phoenix 

January 28, Louisiana MBA 

February 7, Birmingham MBA 

February 13, Philadelphia MBA 

March 23, St. Louis MBA 

March 24, Nebraska Lenders Asso- 
ciation, Omaha 

April 6, California MBA, Coronado, 
Calif. 

April 24, lowa MBA, Sioux City 

April 30, ABA Trust Conference, 
Washington, D. C. 

May 10, Texas MBA, Ft. Worth 


THE MONTH’S COVER: It’s a 
reminder that a new year in the na- 
tion’s life is beginning, one that could 
well be a mighty important year. As 
President Tharpe said in Honolulu 
before members of the Hawaii MBA 

just about the time this issue is 
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printed — 1960 wasn’t actually the 
start of the much-anticipated sixties 
because it failed to furnish the drive 
that was needed to launch this dec- 
ade. This year could well serve to do 
that; but before it happens, there is 
still some road to travel the other way 


during the early months of 1961—as 
most economists seemed to agree in 
the closing days of 1960. However it 
all developes, 1961 should prove a 
most satisfactory year for mortgage 
bankers — for all except those who 
want every year a 1950, 1955 or 1959. 
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LOUISVILLE 
TITLE 
INSURANCE 
COMPANY. 





HOME OFFICE «+ 223 S. FIFTH STREET «+ LOUISVILLE, KENTUCKY 
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The search 


goes on, 
.round the clock . 


Milan 
a.  —<—a TS} Oe 


% 





At Security Title, the search for better title service goes on all the time. At the new Los Angeles 
plant, for example, records are kept up to date by advanced microfilm techniques. Your Security 
Title Officer has instant access to complete records. You enjoy the highest standards of service 
in all 32 counties where Security Title writes policies. No matter how big or small your “deal” 


—you can depend "“SECURI TY TPOLE 


INSURANCE COMPANY 


Home Office / 3444 Wilshire Boulevard, Los Angeles 
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Now over 92% of 





California property owners 
can get fast, dependable [\ 
title protection for their | 


property with just 


ny 

















NEW KIND OF FASTER TITLE SERVICE NOW AVAILABLE IN 31 CALIFORNIA COUNTIES! 


Now, when you want title service in any of the 31 counties 
served by Title Insurance and Trust Company, its subsidiaries 
and affiliate companies, simply call the title company in your 
county and place your order 

The experienced title specialist there will handle the whole 
transaction for you... get it started faster, closed sooner. 
Take advantage of this new, streamlined service. It’s provided 
at no extra cost by T.I.—the company with America’s largest 
staff of title experts, complete land records in every county 
it serves, and over 66 years of title experience. 


TITLE INSURANCE AND TRUST COMPANY... 


Tulare and Ventura counties 

CALIFORNIA PACIFIC TITLE INSURANCE COMPANY DIVISION... 
serving Alameda, Contra Costa, Fresno, Marin, Monterey 
(Monterey County Title Company), Sacramento, San Fran 


cisco, San Joaquin, San Mateo, Santa Clara, Santa Cruz, 
Sonoma (Sonoma County Land Title Company) counties. 
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serving Inyo, Kern, 
Los Angeles. Mono, Orange, San Luis Obispo, Santa Barbara, 


PIONEER TITLE INSURANCE COMPANY... serving Imperial, 
Riverside and San Bernardino counties. 

UNION TITLE INSURANCE COMPANY... serving San Diego county. 
AFFILIATE COMPANIES... Northern California Title Company 
serving Calaveras county, Glenn county, Siskiyou county and 
Tehama county; Mid-Valley Title and Escrow Company serv- 
ing Butte county; North Valley Title and Escrow Company 
serving Shasta county. 


Assets over 
$75,000,000 


Title Insurance and Trust Company 


433 S. Spring Street, Los Angeles 54 + MAdison 6-2411 
Title Insurance and Trust Company operates through branches, affiliates and sub- 
sidiaries in 31 California counties, and through other subsidiary companies, offers 
complete title service throughout the states of Nevada, Oregon, and Washington. 








PROTECTION 


TO HOMEOWNERS 





{ 


1 1 1 | 
Today's HOMEOWNERS POLICY offers modern insurance protection at 


a 
low cost. Now it is available One simple policy covering dwelling, per- 
sonal property and personal legal liability with these outstanding advantages. 
ECONOMICAL ...the savings realized by “One Operation” handling are 


passed on to the policyholder in the form of reduced cost. 


CONVENIENT... one agent, one company, one renewal date, one premium! 


PRACTICAL ... flexible features permit adjustments in amounts of insur- 
ance and degrees of coverage to fit a particular need. 


IMPROVED PROTECTION...new and broader coverage conditions are 
incorporated into the basic policy forms. 


OTHER COVERAGES WRITTEN... 


Fire, Extended Coverage, Windstorm, Tornado, Hail, inland Marine, Physical 
Loss, Broad Form, Riot, Civil Commotion, Rents, Explosion, Automobile, 
General Liability, Burglary, Earthquake, Comprehensive Personal Liability, 
Comprehensive Dwelling. 


VANGUARD INSURANCE COMPANIES 


Home Office e 2727 Turtle Creek Blvd. e Dallas 19, Texas 


REPUBLIC 





Pacific Coast Dept. Eastern Dept. Central Dept. (Chicago) 
675 South Park View 0 Fulton Street 6819-21 West North Avenue 
Los Angeles 57, Calif New York 38, N. Y Oak Park, IIlino 
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Sign of a Protected Mortgage Lender 


The sign in the picture above is a familiar sight in 
Illinois. It means that another mortgage lender has 
taken advantage of Chicago Title and Trust Com- 
pany’s experience (more than a century) and finan- 
cial strength to protect a major investment. 

Outside of Illinois, subsidiary companies issue 
title insurance policies in Alabama, Arkansas, 


Florida, Georgia, Indiana, Kansas, Louisiana, 


Mississippi, Missouri, Nebraska, Oklahoma, West 
Virginia and Wisconsin. 

Chicago Title and Trust Company can help 
mortgage lenders in all parts of the United States 
through its reinsurance service. Where a real estate 
investment creates a risk too great for the local 
title company, the local company may arrange for 
reinsurance from Chicago Title and Trust Company. 


For information about title insurance or reinsurance anywhere in the nation, write to: 


Chicago litle and Trust Company 


lll WEST WASHINGTON STREET, CHICAGO 2, ILLINOIS 


ritle Insurance Corporation of St. Louis 


Title Guaranty Company of Wisconsin 
810 Chestnut Street, St. Louis 1, Missouri 734 N. Fourth Street, Milwaukee 3, Wis. 


Lake County Title Company, Inc. 
208 S. Main Street, Crown Point, Ind. 


Division and Regional Offices, Agents and Representatives throughout Illinois 
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ACTIVE FACILITIES 


FOR MORTGAGE ORIGINATORS 
The highway te modern insurance business 
dealings leads to: 





rT ee & 
NEW HAVEN 5, CONNECTICUT 
offering complete facilities for the mortgage originator to compete for the 
borrower's insurance dollar. Rated A* by Alfred M. Best & Company. 











As a member of the Security-Connecticut Group the 


Fire 


and Casualty Insurance Company of Connecticut 


offers you the following: 


¥. 
= 


FLEXIBILITY of full and deviated rates. 


CoMPETITIVE CoMMIssions, plus a “share of the profits” 
in some areas — based on performance. 


PACKAGE CONTRACTS to meet the financial and personal 
requirements of the borrower. 


ACCEPTABILITY of a Connecticut stock company to 
investor and borrower alike. 


FINANCIAL STRENGTH backed by Security-Connecticut Group 
with assets in excess of 50 million dollars. 


Best of all, you're in tune with the times. Security-Connecticut 
Group provides a complete facility geared to the requirements 
of the investor and borrower, featuring installment programs 
which meet monthly impound requirements when necessary. 


Contact P. Warren Smith, President, for full particulars. 


Security-Connecticut Group offers full multiple line facilities which include all 
forms of personal and business insurance including Life * Accident + Fire « 
Casualty * Group * Automobile « Marine * Bonds. 


The 


Secu rity « Connecticut Security Insurance Company of New Haven 
Connecticut Indemnity Company 


insurance Group escuarty - Founders’ Insurance Company 
New Haven 5, Connecticut OUR PRODUCT Fire & Casualty Insurance Company of Connecticut 
Security-Connecticut Life Insurance Company 
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Quotes 


Reflections of the World Today in Capsule Comments 





‘Business conditions,’ said Per 


Jacobsson, managing director of the 


International Monetary Fund, “in the 


United States are today somewhat 


healthier than they were a year ago.” 


. 
“Business,” said incoming Secretary 


of Commerce Luther Hodges, “may 


pick up a little bit by spring.” 


secretary 
Mueller, 


that we 


“I think,” said outgoing 
of ¢ 
‘that all of us 


ommerce Theodore 


will admit 
have had a little easing off in the last 


few months.” 


said U. § 
Blough, “to 


“The time has come,” 
Steel Chairman Roger M 
recognize that every industrial foreign 
country against which American goods 
must compete has more liberal de- 
in most cases much more 


United States 


preciation 


liberal—than has the 


And something should be done about 


said Louis Para- 
of the U. § 


“are in 


“No major forces,” 
chief statistician 
office of 


sight to provide the upward thrust 


diso, 
business economics, 
needed tor resumption ot econom« 


growth “sg 


Arguments for an independent 
Federal Reserve System deciding mon- 
etary policy,” said Congressman 
Wright Patman, 


the mark by 


‘seem to me to miss 


a wide margin 


There seems no doubt that if a 
legal challenge were ever raised to the 
Federal Reserve’s monetary policies 


the courts would hold them unconsti- 


tutional.” 


Marcus 


exceedingly 


“The election,” said Di 
Nadler of NYU, 


hence cannot be interpreted 


“was 


narrow, 


as a mandate to the new Administra- 


tion to make structural changes in 


the economy. The nation is not con- 
fronted by any emergency. The econ- 


omy is essentially sound, no sector 


has been abused, and the basic social 


legislation has already been passed 
and accepted by both political par- 
ties. Changes in the existing laws are 
not likely 


possible, but they are to be 


radical in character.’ 


Martin R. 


“promises to 


“The 


Gainsbrugh of 


1961,” said 
NYU, 


as another of the middle years, 


year 


appeal 
not a year of boom but then, again, 


not a year of great recession or con- 


traction. In it. we will continue to 


build a bridge between the highly 
stimulated period of 1940-55 and the 
decade of prosperity that may still 


be ahead of us when the tidal wave 


of the post-war baby crop starts en- 


tering our labor forces and begins to 

















Marking a decade of 
steady growth with 
one of the areas 
fastest growing 
companies, executives 
of Investor's 
Mortgage Service Co. 
observe their 

Tenth Anniversary. 
President Bannerman 
states “a staff with 
exceptional 
experience has 
resulted in corporate 
strength and a 
company as sound 

as the oldest 

in the area? 

R. B. Morey 

R. C. Hooks 

W. C. Bannerman 
B. M. Tibbet 

E. M. Adams 
Investor's Mortgage 
Service Co. 

Home Office: 


6435 Wilshire Bivd 
Los Angeles 54 
Olive 3-8450 

P.O. Box 2563, 
L.A. 54, California 
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uffect the demand for both consumer 
and capital goods.” 


“The present softness of the econ- 
omy,” said RCA Chairman David 
Sarnoff, “will continue through the 
first half of 1961 and an upturn will 
occur in the second half of the year. 
But the month-in-month-out fluctua- 
tions of the economic index must not 
obscure the underlying dynamism ol 
research and technology. This is the 
which 


reality guarantees 


growth in the vears ahead.” 


enduring 


cconomic 
© 

“Present evidence suggests,” said 
L. Walter Lundell, C.I.T. Financial 
Corporation President, “that the econ- 
omy is likely to start moving upward 
in a matter of months. Improve- 
ments in the general business climate 
can be expec ted to restore consume! 
retail buy- 


confidence and revitalize 


Increased expenditures by busi- 


ing. 
nessmen to rebuild inventor positions 
and improve or enlarge produc- 


tive capacity then would follow. It 
is generally agreed that the current 
been milder than its 
1958 predecessors; 


recession has 
1949, 1954 


while some lines have been cut back 


and 


sharply, many other major economic 
indicators show only very limited de- 


clines, as compared with the last three 
cyclical recessions. 

“When the comes—as it 
should before the end of 1961 
sumers will have access to abundant 


upturn 


con- 


credit for financing their purchases. 
This supply of credit—coupled with a 
high level of personal savings and dis- 
posable income—will place consumers 
in a good position to buy for cash o1 
on ‘time’ when visible signs of recov- 
confidence in the 


ery restore thei 


general business outlook.” 


“This nation,” said Sen. Clair Engle 
of California,” is on the threshold of 
a new era in housing—an era when 
the nationwide shortage is at an end 
most urgent needs now are 
the elderly, for 


and the whole problem of 


and the 
housing for minority 
vroups, 


urban renewal.” 


Sen. Engle said one reason for push- 
ing ahead on urban renewal is the 
shortage of desirable land. Land spec- 
ulation was one of the disturbing as- 
pects of 1950's 


and land speculation thrives on short- 


housing during the 


ages, he asserted. 


The senator declared that there is 
a question now as to whether govern- 


ment action on housing credit again 


can be used effectively as an anti- 
recession measure. 
He asserted there are many unsold 


He said 
research and development are needed. 

“What we Sen. Engle de- 
“is some kind of partnership 
and 
imaginative and powerful segments of 


houses because of high costs. 


need,” 
clared, 
the more 


between government 


the housing industry.” 


“Easier money,” said Douglas Green- 
wald of McGraw Hill’s Department 
almost certain to 
building this 
However, easier 


of Economics, “‘is 
result in more home 
than in 1960. 
money will not provide a very big 


yeal 


stimulation to residential construction 
in 1961. There are two reasons for this 
notion. First, the current age distri- 
bution of our population suggests the 
continuation of a relatively low rate 
of new family formation. Second, the 
vacancy rate is increasing, so there is 
more housing available now than in 
any recent period. Nevertheless, I look 
for an increase of 50,000 private non- 


farm housing starts over 1960's figure 
1,250,000. If builders were 
better lowe1 
then my 


of about 
to construct houses at 


costs next year, estimate 
would have to be raised. 

“Obviously, 1961's path of economic 
progress will not be smooth. Che 
major problem will be the high level 
and high rate of unemployment in the 
nation. Declining production in the 
first few months of the year will add 
temporarily to the unemployment 


rolls, We also expect very large addi- 


tions to the labor force in 1961, per- 
haps on the order of 14% million per- 
sons. Unfortunately, these people will 
not be easily absorbed into the work 
force. Remember, too, that industrial 
companies will be trying to improve 
(output per man 
hour costs. All of 


these factors will be working against 


their productivity 
in order to cut 


a low level of unemployment in 1961. 
Thus, Senator Kennedy will begin his 
Administration in rather troubled eco- 


nomic times.” 





ONE LIBERTY STREET 


INC RF 


The oldest 


POUSE 


New York ° 
Pittsburgh ° 





You Are Invited To Telephone 


For Current Market Information On 


FHA DEBENTURES 
FNMA COMMON STOCK 


Mr. Clarence W. Ostema — New York 


MORTGAGE FINANCE 


Capehart — FHA (all forms) — Conventional 


Commercial — Industrial 


Mr. E. F. Gidley, Jr. — New York 
Mr. Frederick J. Close — New York 


Cuitps Securities CORPORATION 


WHITEHALL 4-7100 


A Subsidiary of 
C. F. CHILDS AND COMPANY 


ORATEDO 


in America 
Government Securitr 


Chicago ° 


Cleveland . 


NEW YORK 5, N. Y. 


pecializing i 


Boston 
St. Louis 
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Federal Financing 
Has Tough Problems 


‘The Treasury,” said C. Richard 
Youngdahl, of Aubrey Lanston & Co., 
bond house, 


government before the 


Manufacturers Trust Company Con- 


ference, “has long labored to sell to 


the public securities of intermediate 


maturity. Progress has 
Recently an of- 
fering of six years in maturity received 


only a $1 In Sep- 


ind long-term 


been painfully slow 
billion acceptanct 


tember a huge effort was made to 


refund about $3'% billion bonds into 
the truly long-term sector 
‘It would be all too easy for the 


Federal Reserve 


comparable securities, 


to buy back these o1 
thereby un- 
doing all the previous efforts of the 
Treasury to put such securities in the 
hands of th , 

‘More 


be the effect of such a program on the 


e public 


important, howevet would 


of our capital markets. If 


Reserve 


functioning 


the Federal were to drive 


‘LAND TITLE 


SERVICE 
COVERS 


OHIO 






cae 


ALLIANCE - CHARDON - CINCINNATI 





COLUMBUS 





FROM THE ROSTRUM 


Mined From 


intermediate and long-term yields 


lower by buying such securities and 


not by easing credit generally, many 


investors who may now be in doubt 


whether they should continue 


hold 


or long-term securities would find it 


as to 


to buy more intermediate 


tempting to sell such issues and in- 


vest their money in the short-term 
areca 

‘The fact that longer-term yields 
had been reduced by official buying 


and not by private investment deci- 


sions would certainly make that sector 
of the 


ol many 


market vulnerable in the minds 


investors. This would make 


it easier for such investors to decide 


to buy as soon as 


Federal 


authorities had driven yields 


to sell and not 
they had concluded that the 


Reserve 


as low 


just 


about as they wished them to 
vo 
and muncipal 


market 


“How the corporate 


markets or the mortgage 


would perform under such circum- 


stances is a question. If investors sell- 





JEFFERS 


“ELYRIA 


DAYTON 
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CLEVELAMA 13, OW 
" MEDINA - PAINESVILLE 


The Manuscripts 


Treasury issues were to 
buy and other 
mortgages, the supply of funds going 


ing long-term 
corporate bonds or 


into those areas would, of course, be 
enlarged for the time. 

“But at some point investors gener- 
distrust the long- 
market—a situation that 
that market through the 
wringer or put the Federal Reserve 
The reactions to such 


ally would entire 
term credit 


could put 


on pegs again. 
a development, both here and abroad, 
readily be imagined. I do not, 
therefore, expect that there 
an attempt by the Federal Reserve to 
in the intermediate 
sectors of the credit 


can 
will be 
intervene directly 
or long-term 
market.” 


We May Have Another 
Round of Easy Credit 


More federally-sponsored programs 
credit 
the purchase of homes may be ahead. 
So said Dr. Arthur A. Smith, 


of easy aimed at stimulating 


vice 


| 


57 Years Experience in Ohio Titles 


LAND TITLE 





(Aa 
LANDTITLE) 
CUARANTEE/, 

rrustco/ 


= 


RAVENNA - YOUNGSTOWN 





president and economist of the First 
National Bank in Dallas, before Dal- 
las MBA members. 
“The evidently 
reached where the building industry, 
the the 
financing, is scraping the bottom of 


point has been 


which has job of finding 
the barrel for new home-buying pros- 
pects. 


“The 


strong, it is true 


demand for homes continues 
but fewer and fewer 
of the people who want to buy homes 
have sufficiently good credit to qual- 
ify under existing lending programs.” 

Dr. Smith pointed out that owners 
of private investment capital, operat- 
ing under the same pressures of sup- 
ply and demand, competition, and 
affect all 


unable to lower credit stand- 


other factors which busi- 
ness, are 
ards beyond the point of a reasonable 
expectation of a fair return. 

It is to be expected, therefore, that 
more government assistance similar to 
that already available through FHA, 
VA and similar home loan programs 
will be provided, Dr. Smith said. 

Che the 


of the which 
place in the past ten years, pointing 


history 
took 


economist traced 


housing boom 
out that federally-insured lending pro- 
grams such as FHA and VA, plus 
the 
deductibility of loan interest and prop- 


such tax advantages as income 
erty taxes, had spurred home-buying 
far beyond “normal.” The advantages 
to the home buyer actually were so 
that in the 


ments on a home, including taxes and 


great many cases pay- 
other charges, amounted to less than 
rental 


parable property, Dr. Smith pointed 


the prevailing rate on com- 

out. 
As a 

than 65 cent ol 


the United States 


these factors. 
the 
today are 


result of more 


per families in 
buying 








Home Office 
1301 MAIN 
DALLAS 


their own homes, as compared to only 
40 per cent a decade or so ago, Dr. 
Smith said. 


What to Look for in 
1961 Interest Rates 


‘To determine the outlook for in- 
1961, the 


tion, as always, is the prospect for 


terest rates in basic ques- 
general business activity. By and large, 
what happens to business as a whole 
will govern the relationship between 
demand and supply conditions in the 
capital markets and will thus deter- 
Che trend of gen- 
1961 will ex- 


influence on 


mine interest rates. 
eral business activity in 
ert a powerful fiscal, 
monetary, and other Federal policies 
which affect interest rates.” 

So said James J. O’Leary, director 
the annual 


of economic research at 


MORTGAGE FINANCING 


FHA— 
VA— 
Conventional — 


Capehart— 


NATIONWIDE BROKERAGE— 


the Life Insurance Asso- 


America. 


meeting of 
ciation of 

“Last year was a baffling year for 
analysts of general business activity. 
During much of the year the general 
level of business activity moved along 
on a record-high plateau, but there 
were persistent signs of slack in the 
Che 


activity to 


economy tendency for general 


business soften somewhat 


became more evident. 
“Although the 


vance of general business activity last 


pause in the ad- 
year was quite modest, it is hard to 


escape the conclusion that a mild 
softening process will continue into the 
first quarter of 1961. It is difficult to 
see any powerful sources of business 
strength on the horizon at this time 
which would give the economy a new 
upward thrust. The rise in the rate 


of plant and equipment spending by 
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business and industry now seems to 
be topping out. In earlier business 
cycles, when this occurred, the coun- 
try usually experienced a sharp up- 
turn in. residential construction § as 
mortgage financing became easier to 
obtain At this time, however, there 
ire some sivns that increased avail- 
ability of mortgage credit 1s not act 


ing with the usual speed to stimulat 


a sharp rise in residential construc- 
tion. These signs are the inventories 
of unsold houses in some areas and 


the moderate rise in the vacancy rate 

lor apartment per cent in Sep- 

tember 
Ar tl 


wued that greater availability of credit 


le Same time, it can be ar- 


arrived too late last year to provide 
much of a stimulus to the vear’s 
home-building. In a more favorable 
vein, general business activity should 
receive some stimulus from the action 
of Federal ‘built-in-stabilizers’ such as 
rising unemployment insurance bene- 
hits and the automatic tendency of 
the Federal Government to spend 
more than it receives as general 


business activity recedes Moreover, 


the reduction in business inventories 
has probably run a good part of its 
course 

“The pattern of general business 
activity which probably lies ahead is 
a further moderate softening through 
the Spring of 1961 before a new rise 
in economic activity gets under way 
Che recovery will probably be sparked 
by a moderately rising rate of hous- 
ing starts this Spring in response to 
more readily available mortgage credit, 
as well as by the Federal ‘built-in- 
stabilizers, well sustained consume 
spending, and some rebuilding of bus- 
iness inventories At the moment, 
however! It 1S difficult to foresee any 
factors which will give general busi- 
ness activity a strong upward push in 
the second half of 1961. Rather, the 
recovery seems likely to be gradual 
and of modest proportions 

“What does the general business 
outlook suggest about the trend of 
long-term interest rates in 1961? It 
suggests that, through the Spring of 
1961, the demand for long-term capi- 
tal funds may recede a little and that 


interest rates may tend to move down 





a little from their present levels, ¢s- 
pecially the rates on Federal, state 
and local bonds, as well as those 


on publicly offered corporate bonds. 
However, as witnessed by the sizeable 
corporate bond calendar at present, 
as well as the record amount of mu- 
nicipal bond issues approved by vo- 
ters, and the continuing huge demand 
for capital by commercial enterprises, 
the overall demands for capital funds 
seem likely to remain high, so that 
any downward pressure on rates from 
reduced demand should not be strong. 
If we are correct about the general 
business situation, the U. S. Treasury 
will be back in the market in 1961 
as a borrower to add to the demand 
for capital funds. 

“With the increase in the rate of 
saving in mortgage lending institu- 
tions which is now taking place, in- 
terest rates on residential mortgages 
seem likely to move somewhat lower 
through the Spring of 1961, although 
the increased ease in residential mort- 
gage lending may occur primarily in 
other terms than interest rate, e¢.g., 
easier down payment and amortiza- 
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tion terms. The extent of any soften- 


ing of interest rates on residential 


mortgages will depend on the elastic- 
ity of demand for mortgage loans as 
they become more readily available. 
In earlier periods mortgage demand 


has been exceedingly elastic, but this 


high degree of elasticity may have 
been lessened by the great additions 
to the stock of housing throughout 


the country during the past decade. 
Nevertheless, if the level of personal 
income remains high during the next 
several months, there undoubtedly will 
be a reasonably high degree of elas- 
ticity of demand for home mortgage 
loans as credit becomes more available. 

“If the 
activity follows the pattern suggested, 
likely to see 
by the Federal Reserve authorities in 


trend of general business 


we are additional steps 
the next few months to ease the avail- 
ability of credit. However, the mone- 
tary authorities will continue to pay 
close attention to the consequences of 
their actions with respect to the large 
deficit in our international balance of 
payments position and the outflow of 
gold, as well as with regard to avoid- 
ing the creation of excessive liquidity 
in the economy which would retard 
the effectiveness of monetary policy 
measures in the next expansion phase 
of the business cycle 

“By the end of the Spring, assuming 
that a 


under way, interest rates should begin 


general business recovery gets 
to edge upward again depending upon 
the vigor of the recovery and the ex- 


which monetary ease is re- 
The 
to be ahead of us in the capital mar- 
kets that will 
decline moderately in the Spring of 
1961 


the year turn up gradually to recover 


tent to 


versed. conditions which seem 


suggest interest rates 


and during the second half of 


the ground lost during the downturn 


“Now for a brief look at the longer- 


run outlook for interest rates in the 


decade of the Sixties. Some capital 
market analysts are asking the ques- 
tion: Has the long upswing of interest 
rates during the past fifteen years just 
about run its course, and are we now 
entering a period in which both capi- 
tal market forces and Federal policies 
will produce a prolonged decline of 


erally tend to be firm at around the 
levels reached in late 1959. 
“This upon 


economic which 


view is based several 


basi forces seem 
likely to be operating in the Sixties: 
» Recent events in the United Na- 
that will 
remain with us, and probably inten- 
sify, for the foreseeable future. This 
makes it that Fed- 
eral expenditures for military prepar- 


tions confirm the cold war 


virtually certain 


edness and foreign economic aid are 
likely 


eral years. We are just beginning the 


to rise further in the next sev- 
task of trying to win or maintain the 
friendship of the new African nations 
against the ruthless infiltration of the 
Similarly, our task 


bloc. 


Communist 











? 


When 

I write 
Blue Chip 
business 
am | 
getting 
Blue Chip 
returns? 


in Latin American countries seems 
more difficult. Our efforts to 
come the lead of the Russians in space 
are bound to mean accelerated Fed- 
eral spending. is likely 
that Federal policies aimed at stimu- 


over- 


Moreover, it 


lating a faster rate of economic growth 
of the country, to keep ahead of the 
Communist countries and to demon- 
strate that our free economic system 
is better than theirs, will lead to rising 
Federal spending. There are 
dangers involved in this trend toward 
Federal but it 
seems likely to occur. 
> During the Sixties 
prospect of a significant stepping up 
43, column 1) 


serious 
rising expenditures, 


we have the 
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John Q. Public in Debt But He 
Lends More Than He Borrows 


{ paradox? No, because when everything is totaled up and 


halanced out, the public is more of a lender than a borrower 


EET the nation’s biggest lender 
He is the typical American 
multiplied by millions, familiarly 


Public 


any 


known as John Q and not 


the banking system o1 other of 
thrift 


custodians and 


our financial or institutions 


These are essentially 
intermediaries through which savings 
and other accumulated funds are 
channeled into the country’s produc- 
tive life 

well as 


People are borrowers as 


lenders—often at the same time—and 


generally are more conscious of thei 
debts charges in the 
affairs. And 


debtor 


and carrying 


course of their everyday 


many persons are more of a 
than a creditor at certain periods in 
the life cycle, particularly so in the 
case of the average younger family in 
the early stages of a career and es- 
tablishing a home 


Nonetheless, the public at large is 


far more a lender than a_ borrower 
when aggregates are considered. Fig- 
ures show that at the end of 1959 


people as a whole had interest-bear- 
ing assets of practically $455 billion 
in funds behind personal protection 
Sav- 


programs (life insurance, etc. 


ings accounts and loans and invest- 
ments, and total personal debts of $182 
billion, a margin of two and one-half 
to one. The figures include nonprofit 
institutions, such as private schools 


and hospitals, as well as individuals. 


As an indication of magnitude, the 


interest-bearing assets owned by the 


public at the end of 1959 exceeded 
the assets of the entire banking system 
by more than $170 billion, a margin 
of eight to five 


Thus interest is a two-sided coin as 


far as the public is concerned. Bil- 
lions of dollars are received directly 
every year on savings accounts and 


other interest-earning investments. 
Furthermore, investment earnings con- 
tribute a fifth of the income of U. S. 
life companies annually, thus holding 
down the cost of life insurance, and 
are likewise an important factor in 
the operation of the nation’s far-flung 


pension and retirement system, pub- 


lic and private combined, and the 
attainment of its goals. 

There is likewise a preponderance 
of numbers in the ownership of in- 
terest-earning assets as compared with 
the debt side of the ledger. For ex- 
ample, there are over 115 million 
policyholders in U. S. 
life insurance companies, representing 
practically two out of every three per- 
There are 


legal reserve 


sons in the population. 
than 120 million savings ac- 
and the greater part of the 
working population is covered by pub- 
lic and private pension and retirement 
plans. With respect to debt, the Fed- 
eral Reserve Survey of Consumer Fi- 
two out 
57 mil- 


more 
counts, 


nances indicates that about 
of every three of the nation’s 
lion spending units have some per- 
sonal debt. In almost half these cases 


the debt involves a nonfarm home 
mortgage. 

The biggest single component in the 
Reserve Board’s compilation of the 
public’s interest-bearing assets is the 
classification of time deposits and sav- 
ings shares. The total here was $155 
billion at the end of last year, more 


than double the comparable figure in 
1950. 

Savings in life insurance, excluding 
insured pension funds, were the sec- 
ond biggest total, adding up to more 
than $87 billion at the end of 1959, 
half again as great as at the beginning 
of the Fifties. 

Savings accumulated behind insured 
and noninsured pension funds, public 
and private combined but excluding 
OASI, showed the biggest rate of 
growth of all the people’s interest- 
earning assets during the last decade. 


The total at the end of 1959 was 
just under $74 billion, more than 
three times the like figure in 1950. 


The expansion here has been paced 
by the consistent growth in private 
plans. 

The dominant factor in the growth 
of personal debt over the past decade 
has been mortgage loans on one-to- 
four family non-farm homes, reflect- 
ing the record increase in home own- 
ership in the period. Total nonfarm 
mortgage debt, primarily on homes, 
topped $125 billion at the end of 
1959, more than three times the 1950 
figure. Consumer loans at the 1959 
year-end added up to just under $44 
billion, close to and _ two-thirds 
times the comparable total in 1950. 
The balance of personal debt, con- 
sisting of borrowing on securities and 


two 


other loans, came to some $13 billion 
last year, more than double the 1950 
figure. 
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for FHA Title I Improve- 
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use of adjusting entries and 
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In spite of its scope, show- 
ing terms from 12 to 48 
months by 6 month inter- 
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WHAT BARRENED TO 


The men who found the West have passed on, but the men who 
are building the West still remain. You'll find them drawing 
blueprints instead of guns; you'll see them driving nails instead 
of cattle; you'll hear them bossing a construction crew instead 
of a scouting party. 

Drive along any highway or byway in Northern California and 
you'll discover homes are springing up like saplings in a forest. 
It is here, in the scenic lands of Northern California, where 
Sonoma Mortgage Corporation is best known. And for good 
reason — over $200,000,000 of SMC financing has been put to 
work by residential and commercial builders and buyers. 
Eastern capital has been very helpful in building the West. And 
SMC has performed a major role in putting these funds to 
work in a most effective and efficient manner. You're assured 
of friendly Western hospitality, plus bed-rock commonsense 
when you deal with SMC — your best partner in financing the 
prosperous, new West. 


SEE SMC FOR 
FHA or VA Loans —Standbys 
Construction Participation 
Prime Commercial & Industrial Loans 
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THE MORTGAGE BANKER «+ January 1961 19 








20 











IKE the good jinni who came to Aladdin’s service when 

he rubbed the magic lamp, the banker's dollars 
have been the good genius which has helped to finance the 
more than thirteen million owner-occupied homes in these 
United States. 

But prudence, not magic, is the banker's guiding 
light in financing these projects. In the practical protection 
ot his investment, such factors as the status of the title 
are never overlooked. For this security, there’s no better 


protection than a TG title policy. 


THE TITLE GUARANTEE 


Bg comPANY 


CHARTERED IN NEW YORK STATE IN 18863 
HEAD OFFICE 176 BROADWAY, NEW YORK 38, N. Y., WOrth 4-1000 
litle Insurance throughout the states of New York, New Jersey, Connecticut, 


Massachusetts, Maine, New Hampshire, Vermont, Georgia 


and other states through qualified insurers 
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E HAVE just been through the 
peak season for economic fore- 


casting. The public, like wild game 


in the open season, should be on 
guard. The economists were nearly 
as unanimous as the year before—but 
with a difference. Now their near- 


unanimity points downward for the 
period ahead not deeply, nor for 


but still down. This consensus 


long 


could be soothsayers are 
known to take in one another's wash- 


The error of direction could take 


wrong 


ing. 
one of three forms: 

>» We might be close to the turning 
point of the readjustment; 

>» We 
longer ; 

> We might rock along at recent 
trend either up 


might go deeper and for 


levels with no clear 
or down. 

If economic forecasting is so feeble, 
hesitant and tentative, why listen to 
or read what economists have to say? 
But even in the absence of economists, 
the businessman, government and in- 
other in re- 


numerable individuals 


a 
apart 


Mortgage Banker 


BLUEPRINT OF 
WHERE WE ARE 





LIKELY HEADED 


sponsible positions could not avoid 


forecasting; every major policy deci- 
sion is and must be based on an eval- 
uation of business prospects in general. 
Even when uncertain and in doubt, 
the careful economic weighing of the 
contractive forces 


expansionist and 


both always being present may, nev- 
ertheless, be of help to the policy 
maker. 

Even though 1960 was something 
of a disappointment, actually year-ago 
appraisals of the outlook were not far 
off. Last 
terms of total output, employment and 
income, even though the gains were 


There have been, 


year was our best year in 


far from universal. 
are, and will be soft spots, particu- 
larly unemployment and profits. 

The typical forecast was on the high 
side by only about 2 to 3 per cent. 
adjustments to 


In spite of further 


By EMERSON P. SCHMIDT 
Director, Economic Research 
Department, U.S. Chamber of Commerce 
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come, 1961 as a whole, should exceed 
1960. There is at present no ground 
for sustained pessimism. 

Whether 


recession, rolling adjustment or high 


we are now in a pause, 
level plateau is not easily determined; 
and this is not merely a matter of se- 
mantics. In 25 business cycles in the 
106 years, the expansive phase 
averaged 2% October 1960 


marked 2% years since the most re- 


last 


years ; 


cent recovery began. Many indicators 
are down. But in 1960 we had the 
highest GNP in history and even the 
tth quarter was some $10 billion above 
the same period of 1959, in constant 
hardly what we generally think 
income 


prices 


of as recession. Personal 
reached an all-time high in Octobe1 
annual rate) of $409.6 billion 


October, 


a rise 
of $25 billion over 1959. 
If the present 
outlook turns out to be correct, we 
will be able to say that in GNP and 
other major measures, 1959 was better 
than 1958: 1960 was better than 1959 
1961 will be better than 1960 


consensus on the 


and 


21 











“The growth of the money supply 
has been unsatisfactor) 
from the standpoint of expectable 


growth rates of the economy” 





“the ex pected rise 


In building . . . 
will be spread broadly across major 


sectors, including housing starts.” 


year-by-year improvement since 1958 

a rather good over-all performance. 
Yet a structural shifts 
within the economy are highly rele- 
vant. Let’s look at steel, for example. 


number of 


The recovery which started in April, 
1958, was marred in early 1959 with 
a huge expansion and inventory 
build-up in anticipation of the steel 
strike; then, beginning in July, the 
116-day steel strike caused a mild 
recession, a downturn in GNP and in 
other indicators. The end of the steel 
strike, in November, 1959, stimulated 
an inventory boom, leading to over 
90 per cent of steel capacity opera- 
tion in early 1960: to some extent the 
current decline is a reaction to that 
boom. 

In the first quarter of 1960 total 
inventories increased at an annual 
rate of $11.4 billion (about the same 
amount as in the strike 
quarter of 1959) followed by another 
annual rate) in 
the second quarter. This added might- 
ily to GNP, employment and incomes. 
But in the third quarter of 1960 total 
inventories did not change and will 
decline in the next six 
months; this means a slackening of 


pre-steel 


rise of $5.3 billion 


probably 


GNP, employment and incomes. Now 
year-to-year statistical comparisons, 
for the foregoing reasons, are largely 
meaningless, making the outlook ap- 
praisal relying on recent shifts and 
trends, so much more onerous and 
hazardous, for both the economists as 
well as the businessman. 

While most observers would not at- 
tribute our present slackness entirely 
to the steel strike, it has been a major 
factor in the readjustment through 
which we are now passing. For a large 
and key industry to shift within six 
months from over 90 per cent of ca- 
pacity to under 50 per cent takes 
its toll. 

There are several other factors 
which help to account for the current 
pause. Among them are three: the 
massive shift from deficit to surplus in 
the U. S. Treasury, the failure of the 
money supply to expand and the in- 
ternational balance of payment matter. 

In calendar year 1958 we had a 
U.S. Treasury cash deficit of $7.3 bil- 
lion, followed by an $8 billion deficit 
in 1959. In fiscal 1959 the deficit was 
$13.1 billion. This helped to shorten 
the 1957-58 recession. But in the first 
half of calendar 1960 the surplus was 
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$8.2 billion. This movement from a 
$13 billion deficit to an $8 billion sur- 
plus represents a shift of $21 billion. 
Even in a multi-billion dollar economy 
such a shift in a major “industry,” 
government, cannot help being on the 
side of contraction, in the short run. 

In spite of the large Treasury def- 
icit, the growth of the money supply 
has been unsatisfactory from the stand- 
point of expectable growth rates of 
the economy. Since 1957, except in 
the 1958-59 recession, the money sup- 
ply has been down or stagnant, until 
the last few months. Demand deposits 
and currency stood at $138.7 billion 
at the end of 1957; but 2% years later 
June 1960) the figure was lower by 
three quarters of a billion dollars. This 
was a potent contractive force. The 
threat of inflation and our interna- 
tional balance of payments troubles 
largely account for this sluggish be- 
havior of the money supply. The Fed- 
eral Reserve Board has not just one, 
but several polisy goals and responsi- 
bilities. 

While the Fed has moved aggres- 
sively toward credit ease in recent 
months, the international financial 
situation has thwarted its action. 

Thus, the inventory decumulation, 
the Treasury shift from deficit to sur- 
plus, the stagnant money supply and 
the international balance of payments 
bind, are together quite adequate to 
explain the recent behavior of the 
economy. Indeed, in the face of these 
obstacles, the strength and level of the 
economy are surprising. 

With the exception of a few lines 
(autos and appliances, for example), 
inventories by now are not far out of 
less than $3 
1957, since 


line with current sales 
billion above year-end 
which time our population, work force 
and the entire economy have grown. 
Steel consumption is exceeding pro- 
duction. But 
take time to turn; therefore some fur- 
ther decline in the next six months 
is probable. In the last two reces- 
sions inventory decumulation extended 
more than a year. This is now a 


inventory movements 


negative factor. 

Raw material and wholesale prices 
as a whole are stable or soft. Spot 
prices, a good barometer of demand, 
are weak, the lowest in 10 years, and 
adversely affect many foreign countries 
which rely on one or two basic ex- 
ports for their foreign exchange. 





“There have been, are, and 
will be soft spots, particularly 
employment and profits.” 


“The only major ‘growth’ industry 


for 1961 is government.” 


Plants and equipment expenditures, 
which reached a high peak in 1957, 
have recovered moderately from the 
subsequent lows, but in 1960 they did 
not reach boom proportions; there- 
fore only a moderate decline of 5 to 
8 per cent (McGraw-Hill Publishing 
Co. says 3 per cent) is expected from 
1960 to 1961, yet the need for cost- 
reducing investments is urgent. 

Total construction in 1961 should 
equal or exceed that of 1960. F. W. 
Dodge Corporation foresees a rise of 
| per cent in the value of construction, 
but a | per cent decline in physical 
volume of total building. Miles Colean 
and the Department of Commerce 
look for a rise of 4 per cent to 5 pet 
cent in new construction to reach a 
new high level of over $57 billion: 
most of the rise will be in the public 
sector, even though it will be under 
one third of the total, with the ex- 
pected private rise spread broadly 
across most major sectors including 
housing starts. 


If the European boom continues, 
our exports should hold close to this 
year’s levels. Agriculture marketings 
and net income will be about the same 
as in 1960. Automobile sales, for the 
new model year, starting out strongly 
with the new products, more com- 
pacts and more reduced-size cars, 
should be close to those of the last 
year; but because of high current in- 
ventories, auto production may be 
lower in 1961 than in 1960. 

The only major “growth” industry 
for 1961 is government. Total gov- 
ernment purchases of goods and serv- 
ices by the end of 1961 will show a 
steady rise, quarter by quarter, since 
the first of 1959 right through 1960 
and 1961 (except for a small decline 
in the fourth quarter of 1959). More 
state and local government bond is- 
sues have been approved this yea 
than ever before—involving expendi- 
tures which will carry over into 1961. 
Of the estimated rise of $8 to $10 
billion in government purchases of 
goods and services from the first quar- 
ter of 1960 to the final quarter of 
1961, some 60 per cent will be at the 
state and local level. Any substantial 
increase in national government ex- 
penditures, whether national security 
or other, could raise these totals and 
shrink the state and local as a propor- 
tion of the total. 

The budget of fiscal 1961 probably 


will show a deficit, to be followed by 
a larger deficit in fiscal 1962, for 
which the squeeze of corporate profits 
will be heavily responsible. 

Loan funds will be relatively more 
abundant in 1961, and interest rates 
should be lower. On the plus side is 
the subsidence of inflationary psychol- 
ogy, for the time being; this has en- 
couraged greater credit ease and some- 
what lower interest rates—the latter 
confined largely to the short-term 
money market, so far. Quite early, 
as long ago as March and April of 
1960, the Federal Reserve Board be- 
gan to take numerous steps to improve 
bank lending capacity; while our con- 
tinued international balance-of-pay- 
ments difficulties may impair addi- 
tional credit ease, the early and 
continued moves by the Fed will prob- 
ably continue the credit ease, even 
though the international balance-of- 
payments is against us. Commercial 
bank debts at the Federal Reserve 
Banks have declined by 85 per cent 
in the last 12 months and free reserves 
have risen substantially, putting the 
banks in a stronger lending position. 

The need for further growth of the 
money supply is urgent if monetary 
policy is to help put a floor under 
recessionary tendencies, even though 
there has been a rise of over $3 billion 
unadjusted) since early summer. The 
current credit situation is a strong plus 
shift, but only of very recent origin 
in any substantial sense. 

If all of the foregoing is a rea- 
sonably accurate assessment of the cur- 
rent situation and the prospects, the 
1960-61 readjustment will be mild. 
From late 1960 to mid-1961 GNP 
will decline by only | or 2 per cent. 
Personal income and disposable in- 
come will decline even less. 

The retarded economic growth plus 
growth in the work force will increase 
unemployment, particularly evident in 
the first quarter of 1961. Undue wage- 
fringe increases, resistance to removal 
of uneconomic work practices, and a 
rise in the legal minimum wage would 
price more persons out of employ- 
ment. Unemployment is likely to aver- 
age higher than in 1960, and be 
troublesome. 

But unsettled world conditions, out 
international balance-of-payments 
troubles and a new Administration in 
Washington may alter the trends. The 
art of forecasting, feeble at best, can- 
not fathom these unknowns. 
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hor Savings & Morteages 


N UNIQUE aspect of economi 
A forecasts made a year ago was 
their virtual agreement that the 
course of business activity was headed 
strongly upward through 1960. The 
only questions debated were how 
rapid the upsurge would be and how 
1961 it 


only fear expressed was whether 


far into would extend; the 
growth could be maintained without 
inflation. In large part this 


influenced by the ex- 


renewed 
judgment was 
pected aftermath of the steel strike 
business to restock 
As 1960 closed, 


the forecast, 


and the needs of 
depleted inventories 
it was clear that neither 


the questions, not. the fear were real- 


istic. Our economy on balance, moved 
forward very little and prices were 
relatively stable 


Now, once again, the economic out- 
look is characterized by the usual un- 
certainties, and the forecasts by then 
usual disagreement. Disagreement on 


where business is headed 1S nearly 


where 


that 


matched by disagreement on 


it is now. We are told variously 
the economy is in a recession, a period 
of gentle readjustment, a pause in 
perhaps on a 


Nor 


here For 


economic growth, or 


temporary high level plateau. 


does the uncertainty end 


observers differ on whether we have 


just entered upon one or another of 


these economic periods, have been in 


one for several months, or are just 


emerging from whatever we have been 


in. How one answers the questions 


of where we are, how long we have 


been there, and how we got there 
will influence one’s judgment on where 
we are 


As to 


semantic 


going 


where we are now, when 


differences are stripped 


This Seems to Be" 


away, it seems apparent that business 
fourth recession. I 


use this characterization in the narrow 


is In its postwat 


sense of an economy receding from 
previous levels of activity, as measured 
by such a broad aggregate as output 
of goods and services, production from 
factories and mines, manufacturing 
employment, business sales, and busi- 
ness and consumer spending. Declines 
areas, to be sure, have been 


with an ex- 


in these 


quite modest, though 
panding labor force, have resulted in 
one of the highest unemployment 
rates in the postwar period. All of 
this spells “recession” to me and now 
that the political campaign has ended, 
perhaps this word can be brought 
back into use without precipitating 
widespread misunderstanding or sug- 
gesting imminent economic collapse. 
It is unfortunate that our economic 
language is not more precise so that 
a basic word has the same meaning to 
all. 

As to how long we have been in re- 
cession, the National Bureau of Eco- 
nomic Research, perhaps the nation’s 
most careful observer of business cy- 
cles, has tentatively placed the begin- 
ning of the present decline in May 
of 1960. If this timing is verified by 
business history it will mean that the 
preceding expansion was the shortest 
since the war—about 25 months com- 
pared with a range of 35 to 45 months 
three earlier business expan- 
This highlights the fact that in 
a dynamic free enterprise economy it 


in the 


SIONS. 


is risky to call the turn in business ac- 
tivity on the basis of past experience 
alone 

While the duration of the last busi- 
ness rise differed markedly from pre- 
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ceding ones, it is significant that the 
present recession was triggered by the 
same force as each of the earlier post- 
war recessions—the shift in inventory 
policies of businessmen. This shift did 
not, of course, occur autonomously 
but in response to changed expecta- 
tions on the business outlook. Con- 
sumer optimism substantially de- 
teriorated, unusually high levels of 
consumer debt and repayment obliga- 
tions discouraged further borrowing, 
outlays for consumer durables and 
housing turned down, retail sales lost 
their buoyancy, and corporate profits 
were disappointingly low in the face 
of the continuing cost squeeze. 

businessmen 
their 


In this environment, 
found they had overestimated 
inventory needs, particularly of fin- 
ished goods, and from a near record 
annual rate of accumulation in excess 
of $11 billion in the first quarter of 
1960, added no inventory on balance 
in the third quarter and probably 
showed a substantial net reduction in 
the fourth quarter. All in all, the 
downward pull on the economy re- 
sulting from business inventory shifts 
probably was on the order of $15 to 
$15 billion between the first and 
fourth quarters of 1960. At the same 
time, had second thoughts 
about its capital spending programs 
and failed to realize earlier plans for 
expansion and modernization. While 
capital outlays were considerably 
higher last year than in 1958 
1959, they apparently leveled off at a 
rate below the 1957 record. 

The nation’s money and capital 
markets soon reflected these basic 
changes in business. Expectations early 
in 1960 of continued financial strin- 


business 


and 


The Shape of Things 


dnd that shape seems to have the following dimensions: 


We 


are well into our 


» fourth post-war recession and there isn’t much reason to think that at this 


moment conditions will change greatly. 





a decline 


does not seem to be a pressing problem now. 


Inflation is one thing, however, that 
4s for housing, there appears 
to be little possibility of any increase over that of 1960, in fact, there could be 


and Mr. Klaman, in view of the many conflicting factors in the 


> picture right now, is one person who declines to make a specific forecast of 


how many housing starts 


gave way to the realization of 
Reduced demands for 


gency 
monetary ease. 
funds from businesses and consumers 
were reinforced by a shift in the net 
federal budget position from an op- 
erating deficit of over $12 billion in 
fiscal 1959 to a small surplus of about 
$1 billion in fiscal 1960. Overall, net 
demands for external financing 
through all types of credit and equity 
instruments— mortgages, consumer 
credit, federal and state and local ob- 
ligations, corporate securities and bank 
loans—declined record $44 
billion in the first three quarters of 
1959 to little half that 
amount in the comparable period of 
1960. The likelihood is that 1960 as 
a whole saw the smallest net flow of 
funds through the economy since 1956 


Such 
mands in the face of a high and ris- 


from a 


more than 


a reduction in borrowing de- 


ing volume of savings could have only 


one result—-a drop in the price of 
money. Interest rates declined from 
peak levels reached early in 1960, 


most substantially in the short term 
area. Long term rates have also come 


down significantly and recently mort- 


will be recorded for 1961. 


gage interest rates, traditionally sticky 
and subject to narrower fluctuations 


other rates, have been under 


It is my judgment that the 


than 
pressure. 
downward adjustment of mortgage 


1961 


other long term rates stabilize or turn 


rates will continue into even if 
up. 

As interest rates have changed in 
response to business conditions, so has 
the pattern of individuals’ 
1959 reminded us dramatically that 
individuals shift their preference for 
the various forms of saving in response 
rate spreads 


savings. 


to changes in interest 
and changing needs for liquidity. Ad- 


ditions to liquid savings ——- time and 


By 


SAUL B. KLAMAN 


savings deposits, savings shares, and 
savings bonds—fell in that year to $9 
billion from $14 billion in 1958 while 
purchases of marketable securities, ac- 
companying the rise in yields, soared 
from little over $1 billion to around 
$13 billion. At the time con- 
sumer confidence in their own and the 
nation’s economic future was reflected 


same 


in their assumption of nearly $20 bil- 
lion of net new debt in 1959, double 
the amount incurred in each of the 
two preceding years. 

Last year saving and debt patterns 
the fear of 
interest 


were reversed again, as 
inflation subsided, and 
spreads between securities and savings 


rate 





Director of Research, National Association 
of Mutual Savings Banks at 

their Mid Year Meeting 

in New York 
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While the record 


is not completely in yet, it is apparent 


accounts narrowed 


considerably 
1960 


than in 1959 while reducing their pur- 


that individuals saved 


more in financial institutions in 


chases of marketable securities by per- 
haps two-thirds from the unusually 
large 1959 amount. Additions to mort- 


and consumer debt last year, 


gage 
moreover, probably were al least one- 


third less than in 1959 as consumers 


reduced their spending for housing 


and durable goods 


fundamental changes in 
debt. 


not been 


These 


money rates, and savings pat- 


without their 


banking 


terns, have 


effect on mutual savings 
Since last summer deposit inflows have 
been well maintained and withdrawals 
have declined relative to a year ear- 
lier. The third quarter of 1960 was 
the first in five quarters that net de- 
posits, excluding interest credited, in- 
Considering what happened 
1959 Magik 
Five’s made their appearance, it is no 


that banking 


creased 
in October when the 
savings fared 
this October 


surprise 


much better Early re- 
turns for November suggested that the 
net deposit gain was substantially 
than the $100 million total of 
ago. For 1960 as a whole, it is 
likely that net deposit inflows, includ- 


approximated 


larger 
a yea! 
ing interest credited, 
$1.5 
than the 1959 net gain 


billion, about one-fourth more 


What about savings bank invest- 
ment policy in the changing business 
environment of 1960? It has contin- 
ued to reflect the ability and willing- 
ness of Management to respond 
promptly to new market forces within 
limits set by deposit inflows and needs 
for liquidity and safety. As in all pre- 
ceding years of the past decade, mort- 
gage acquisitions dominated savings 
Within this 
significant 


bank investment patterns 


broad pattern, however, 


differences are apparent 
rypically in periods of capital mar- 
banks 


mortgage acquisitions and ex- 


ket stringency, savings reduce 
their 
pand corporate security purchases as 
yield relationships change. In 1959, 


however, the combined effect of an 


unusually large backlog of mortgage 
commitments and the precipitous drop 
in deposit inflows produced a some- 
what different response to capital mar- 
than in 


Savings banks reduced their mortgage 


ket stringency earlier years. 


investments only moderately through 


the year as 
were taken up, and instead of adding 
substantially to corporate security 
holdings as yields rose, were net sellers 
on balance for the first time since 
1955. These sales provided funds for 
mortgage purchases supplementing net 


previous commitments 


deposit gains and net sales of govern- 
ment securities. 


Che improved deposit situation in 
recent months permitted savings banks 
to respond actively to the changed 
investment environment. Unlike 1959, 
the industry increased its mortgage 
acquisitions quarter by quarter as 
yields on competitive investments have 
declined. For the year as a whole, 
additions to mortgage portfolios may 
be slightly larger 1959: by 
year-end, mortgage holdings will 
amount to two-thirds of savings bank 
assets compared with little more than 
decade earlier. In 
1959. savings banks have 


than in 


one-third a con- 


trast with 
been net purchasers of corporate se- 
curities this much 
smaller volume than in 1957 or 1958. 
Corporate bond yields have declined 
1960 than yields 


S. Government securities 


year though in 


significantly less in 
on U 


ticularly 
Partly as a result of this, savings banks 


par- 


short-term Governments. 


sold more governments on balance in 


the first 10 months of 1960 than in 
any full year back to 1951, the year 
of the Federal Reserve-Treasury ac- 


cord. Net sales were upwards of $600 
million in 1960, compared to the 
range of $300-$500 million in preced- 
ing years back to 1951 when a record 
$1 billion of governments were sold. 
If this estimate for the current year 
is realized, banks will have 
reduced their holdings of Govern- 
than 16 per 
assets compared to almost 50 per cent 


savings 


ments to less cent ol 


ten years earlier. 


What will the savings and invest- 
ment pattern of mutual savings bank- 
ing look like in 1961? Clearly it will 
be influenced, as in years, by 


developments in the nation’s business 


past 


and financial markets as well as by 
special local factors in savings bank 
areas. Savings banking has increas- 


ingly assumed national significance. 
It has in the past several years pro- 
vided more funds for federally under- 
written mortgages than any other type 
of lender; it has financed private busi- 
ness and local government capital 


spending programs on a broad scale: 
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it is a significant holder of U. S. Gov- 
ernment obligations. 

The impact of government on eco- 
nomic developments, and hence on 
savings banking, is also fundamental. 
The new political environment in 
Washington beginning this month 
raises new questions with respect to 
monetary and fiscal policies, housing 


programs, and related economic ac- 
tivities. The usual uncertainties sur- 
rounding any business forecast are 


enhanced by the uncertainty of how a 
new Administration will conduct its 
affairs. But any Administration 
will at least be guided by the business 
climate it confronts. 


What then can be said about the 
business climate for 1961? The pic- 
ture that emerges is that of a saucer 
shaped curve of activity rather than 
the “U” or “V” shaped curves of 
preceding postwar cycles. This picture 
implies under-utilization of our indus- 
trial resources, under-employment of 
an expanding labor force and hence a 
failure to realize our full production 
potential. Full employment of men 
and resources at current rates of pro- 
ductivity would mean perhaps an an- 
nual rate of GNP, at current prices, 
of from $550-$575 billion by the 4th 
quarter of 1961. Prospects are that 
actual output will fall short of this 
potential, reaching perhaps $515-$525 
billion from a low early in the yea 
of $500 billion or slightly less. 

In such an environment, inflation 
is not likely to be a problem in 1961. 


new 


What are the main factors in the 
investment, consumer, and 
Government that support a 
judgment of a saucer shaped course 
of business activity through 1961? 
Overall, the character of the readjust- 
have had so far and the 
nature of the 1958-59 expansion sug- 
gest that no large cumulative distor- 


private 
sectors 


ment we 


tions have crept into the economy. 
The need for basic correction is not 
great and any continued downward 


movement in business should be mild. 
There is little on the horizon to indi- 
cate that a vigorous upturn is in the 
making. On the investment side, ex- 
pectations are that business will re- 
duce only slightly its capital outlays 
for next year. The 3 per cent decline 
shown by the recent McGraw-Hill 
survey, if realized, would mitigate 
against any protracted or deep drop 
in business activity. But it clearly pro- 


vides the 
1961. 

With respect to business inventory 
policies—which, as noted, have been 
a major unsettling force in the econ- 
omy—the rate of accumulation has 
already been sharply contracted since 
early in 1960. Past experience sug- 
gests that there will be some decumu- 
lation in coming quarters before a new 
build-up begins. The change in in- 
ventories through 1961 is not likely to 
great as in 1960 with conse- 
quent less disturbing effects on the 
economy. 

Prospects in the key investment area 
of housing also support the judgment 
of modest economic change in 1961. 
| have maintained for some time that 
it is not for lack of credit that hous- 
ing activity has declined so markedly 
in 1960. Ready availability of credit 
on increasingly liberal terms has failed 
to provide the stimulus to housing that 
it did in earlier periods of monetary 
ease. For the fact is that the under- 
lying demand situation has weakened, 
following more than a decade of high 
level building. Housing vacancies in 
rental units have risen to a postwar 
high of 7.6 per cent, reports of com- 
pleted but unsold houses are common, 
and sales of existing have 
slowed perceptibly. 

Perhaps the key lesson of 1960 is 
that housing can no longer be counted 
on to play its usual contra-cyclical 
the that until the 
population upsurge is upon us in the 
mid-1960's, housing demand need not 
always be responsive to the magic 
hypodermic of ample and easy credit. 
If this is a fair I would 
surprised to see no gain in 
this year nor even a small 

Incidentally, the the 
housing starts series been 
bouncing around these days, 
foolhardy indeed to make a specific 
housing forecast. 


no uplift to economy in 


be as 


houses 


role in economy ; 


assumption 
not be 
housing 
decline. way 
new has 


one is 


On balance, therefore, the invest- 
ment sector of the economy the most 
dynamic and volatile part—will exert 
a narrowly limiting effect on business 
in 1961, on both the upside and down- 
side. Nor does the consumer sector 
appear to be especially buoyant this 
year. With unemployment uncomfort- 
ably high and not likely to improve 
and fears of inflation abated, 
consumers will not be disposed to in- 
crease significantly their purchases of 
At the same time con- 


soon, 


durable goods. 


sumer 
substantially in the first half of 1960, 
leveled off in recent months. 
automobile market continues to hold 
up well, it will provide an important 
underpinning. 
declines in total durable goods pur- 


tion, 
$3 billion in new bond issues. 
Federal level, 
ditures recently proposed for 1961 by 
the 
above 
ministration these proposals may be 
increased. Estimates of other Federal 
expenditures have also recently been 
revised upward by the Budget Bureau 
and the proposed total of $80.4 billion 


of course, 
ministration is likely to increase Fed- 
eral spending and indeed just what 
changes may be expected in general 
monetary and fiscal policies? 
from 


optimism, which deteriorated 


If the 


In any event, further 


Yields on mortgages, 


chases, following the drop in the third 
quarter of 1960, are likely to be mod- 
est; such declines will be more than 
offset, moreover, by increases in con- 
sumer spending for nondurables and 
services as personal incomes are main- 
tained. 


even tf they decline further, 


are likely to remain favorable compared with corporate securities. 
External demands for funds by corporations will be lower than in 


1960 as capital outlays are reduc 


xed and as the accumulation of 


depreciation reserves continues to generate a substantial internal cash 


flow. On balance, mortgages 


investment this year (for 


_s SMe 





savings banks). 
available in greater volume than the inflow of deposits, then U. 


will continue to be the preferred 
lf good loans should become 
S. Government 





portfolios would probably continue to be reduced to provide supplementary 


funds, though in considerably smaller volume than in 1960. 


With a 


new Congress convening, one can never tell what new stimulative mortgage 


and housing programs may be forthcoming. 


bill is sure to be introduced, likely 


A new omnibus housing 
to encompass programs concerning 


secondary mortgage market facilities, urban renewal. middle-income housing, 
liberalization of credit, community facilities, additional funds for 


FHA, 


Perhaps the most certain area of ex- 


pansion on the business horizon is in 
the government sector, 
federal and state and local. 
tures at the state and local level for 
schools, 
ever upward and, in the recent elec- 


including both 
Expendi- 
highways, etc., seem pointed 
additional 
At the 


expen- 


voters approved an 
national defense 


are 


Ad- 


Administration 
the new 


Eisenhower 
1960, and under 


for fiscal 1961 is $3.2 billion more 
than expenditures in fiscal 1960. Ex- 
pectations are for a further rise in 


fiscal 1962. 


The question being widely debated, 
is how much the new Ad- 


Apart 


other considerations, it is for- 


THE 


and other related as we 


ll as unrelated matters. 


tunate that the transition between Ad- 
ministrations is being made at a stage 
in the business cycle when the ap- 
propriate 
policy which would likely be 

regardless of the party in 
power. international bal- 
ance of payment problems and heavy 
gold outflows are providing a disci- 
pline for our domestic monetary and 
fiscal policies that no responsible lead- 
ership can ignore. The president-elect 
has stated firmly his determination to 
maintain the value of the dollar in in- 
ternational markets. The maintenance 
of sound currencies and relatively high 
interest rates abroad, therefore, will 
deter any responsible U. S. adminis- 
money 


monetary policy is one of 
ease 

followed 
Moreover, 


tration from excessively 
policies, imprudent spending, and long 


unbalanced budgets. 


easy 


With respect to management of the 
federal debt, two important matters 
which might be approached dif- 
ferently by the Administration 
than the preceding one, relate to 
advance refunding and the 
rate ceiling on government bonds. In 
the large scale September advance re- 


new 


interest 
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funding, about $3'% billion of 34% 


per cent long-term bonds were ac- 
cepted by private investors in ex- 
change for the war loan 2'/2’s 


While the principle of advance re- 
funding was accepted by both political 
parties, the actual operation subse- 
quently came under criticism by some 
Congress he- 


Democratic members ol 


cause of the higher interest rates ol- 


fered in the exchange. It would be 
infortunate if this view prevailed in 
the new Administration for the ad- 
vance refunding technique has proven 
ts worth \ 
the Federal debt was accomplished, 
the breadth of the 


curities market was expanded by add- 


significant extension ol 


(s,overnment se- 


ing a tradeable supply of new long 


bonds, and long term holders were 


kept invested in the long-term market 
All of this at 


“a modest cost 


The decline in interest rates last 


year temporarily removed the market 


problems associated with the 4% pet 


ent ceiling on long term government 
securities. Despite its persistent efforts, 


the Treasury did not succeed in con- 
this ar- 
1959 or 1960 


reflects the 


vincing Congress to remove 


chaic control in either 


If the 


prevailing Congressional opinion, even 


new Treasury team 


the efforts will be abandoned. It is to 
he hoped, however, that when the is- 
ue has to be faced again—as it surely 
will it 


its own merits. Flexible debt manage- 


will be considered solely on 


ment, and efhicient operation of free 
money markets, cannot be maintained 
with an artificial interest rate ceiling 


imposed on one type of Federal debt 


instrument 
event, if the economic cli- 


1961 


In any 


mate project d tor materializes, 
problem 


While the 


the ceiling will not be a 


through most of the yea 


major part of the decline in interest 
rates is behind us, there is little rea- 
son to expect an tnminent upturn. 


Indeed | would look for some further 


downward adjustment in mortgage 


maintained al 


rates, as other rates are 
round present levels. Increased de- 
mands for funds later in the vear 


vccompanying a business upturn may 


lead to a moderate rise In interest 


rates which will not carry to the late 


1959-early 1960 levels. 


In an environment of generally fav- 


orable business, with interest rates 
changing little, and inflationary fears 
dormant, what is likely to be the im- 


pact on savings bank deposit inflows, 


investment and earnings? 


Based on deposit experience in recent 


patterns, 


years of recession and recovery, it is 
reasonable to expect the upturn in 
1960 to continue into 1961. While it 


is hazardous to place a dollar esti- 
mate on so uncertain and volatile an 
look for 
next year of upwards of $2 billion, 


area, | a net deposit gain 


larger than in any other year except 


1958 when the net gain was $2.3 bil- 


lion. The 1961 estimate, however, im- 
plies a “net new money” gain of 
about $750 million, considerably less 


than in 1958 or in most preceding 


vears back to 1952 


Va) be “AG OTESSIVE seeking 


loans to put funds to work 


about a $2.5 billion inflow 


With 


mortgage includ- 


from repayments 


ing amortization, and 
full 


have approximately $4.5 billion to in- 


prepayments, 


payments in savings banks will 
more than 


Bond 


maturities will provide an additional 


vest in 1961, considerably 


in the two preceding years 


source of funds for investment. It is 


the perverse nature of the savings 


banking 
an increased availability of 


business. of course, to have 
investable 
a time when investment op- 
that 


low. In 


funds at 


yortunities are least favorable 
| 


is when vields are relatively 
seeking productive outlets in this cli- 


banks as 


mate, moreover, Savings 

other mortgage lenders—-may be con- 
fronted with a less than buoyant 
mortgage market. 


Chis would be an unique situation, 
compared with earlier periods of credit 
ease. In 1954 and 1958, for example, 
mortgage demands were exceptionally 


banks 


their net mortgage acquisitions by one- 


strong and savings increased 
ind one-half respectively ove 
years This kind of in- 
1961 1960 will be diff- 


cult to achieve if the overall demand 


third 
preceding 


crease 1n ovel 


for mortgage loans continues at about 


present levels With savings flows to 


other institutions likely to increase in 
1961, and with new entrants into the 
market such 


mortgace as pension 


funds, competition for mortgages 


should be keen 


for an aggressive seeking of loans to 


Che situation will call 


put funds to work. 


But the desire to invest funds pro- 
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ductively should clearly not override 
the need to maintain the quality of 
credit, traditionally high at savings 
banks. National Association data on 
mortgage delinquencies show that 
rates have been extremely low through 
both periods of recession and expan- 
sion. Figures for the quarter ending 
September 30, 1960 show average de- 
linquency rates of one-half of one per 
less for FHA, VA, and con- 


much 


cent o1 
ventional mortgage loans, not 
different than in preceding years. 
There is, of course, substantial varia- 
tion in delinquency rates among geo- 
graphic areas. 

mortgages, even if they 


likely to 


with 


Yields on 
furthet 
favorable compared 


decline are remain 
corporate 
securities. External demands for funds 
by corporations will be lower than in 
1960 as capital outlays are reduced 
and as the accumulation of deprecia- 
reserves continues to generate a 


If the 


supply of corporate offerings is re- 


tion 
substantial internal cash flow. 


duced in 1961, savings banks may find 
u. & relatively 
more attractive than in other recent 
years as a supplement to continued 
The re- 


duction in holdings of Governments 


Treasury securities 


large mortgage acquisitions. 


was unusually large in 1960 and while 
the present ratio to assets is still high 
that of other 
investors, the desire to increase liquid- 


relative to long-term 


ity may lead to greater purchases of 
short-term Governments. 


On 
tinue to be the preferred investment 


balance, mortgages will con- 
this year. If good loans should become 
available in greater volume than the 
inflow of deposits, then U. S. Gov- 


ernment portfolios would probably 
continue to be reduced to provide 
supplementary funds, though in con- 
siderably smaller volume than in 1960. 
With a new Congress convening, one 


can never tell what new stimulative 
mortgage and housing programs may 
be forthcoming. In this regard, it is 
highly important that savings banks 
developments on the 


follow closely 


Federal legislative front. 


A new omnibus housing bill is sure 
to be introduced, likely to encompass 
programs concerning secondary mort- 
gage market facilities, urban renewal, 
middle-income housing, liberalization 
of credit, community facilities, addi- 


FHA, and other re- 
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tional funds for 
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A YEAR TO ANTICIPATE, ONE LIKELY WE’LL REMEMBER 


HIS new year is beginning under quite 

different circumstances than 1960 opened. 
Then the forecasts were almost uniformly op- 
timistic as to what was ahead in the new vear 
and the coming decade; this year they are not 
uniformly pessimistic by any means but to say 
the forecasts are subdued, cautious or muted 
in tone is to put it mildly. For the fact is that, 
as 1961 opens, the consensus is that the country 
is in for some degree of recession, one that had 
its origin in the year just 
closed. But the consensus also 
seems to be that it will be 
mild and that, before mid- 
year, we will have begun to 
show some substantial recov- 
ery. That’s briefly how I see 
it, from what I hear and read 
and the impressions I gather. 





Mortgage banking this vear 
would appear to be in a some- 
what peculiar position, one 
that we haven't experienced too often in the 
past. Our industry seems to be in a better posi- 
tion for 1961 than the general economy—too 
often it has just been the reverse. There isn't 
space for detailed analysis but some of the prin- 
cipal facts for 1961 which we can count on are 


Robert Tharpe 


reassuring. 

We can anticipate a good year in private resi- 
dential building in the neighborhood of 1,300,- 
000 starts, making it one of the best years we've 
had. This year should have a look of normalcy 
about it such as not many in the recent past 
have had—and it’s something which we, our 
builder friends and everyone concerned should 
welcome. 

The savings institutions have been experienc- 
ing impressive increases in deposits which means 
more funds for investment—and that’s surely a 
most favorable development. Thus, there will 
be no shortage of funds; rather there will be 
ample financing for all merited and worthwhile 
needs. 

For the mortgage originator, some of the arti- 
ficial burdens he has had to carry will be lighter, 
and others will disappear. It will be a year of 


good active demand for loans—with the problem 


one of supplying the demand. 


The conditions under which mortgages are 
originated and placed in permanent investment 

the rates, prices, terms, etc.—seem likely to 
show a better balance than we have known for 
some time, all of which adds up to conditions 
which are good for us and good for the general 
welfare. 

These, then, are some general impressions | 
have from numerous meetings over the country 
in the past two months, conferences in the capi- 
tal and visits with many investing institutions. 
Each one is subject to exhaustive elaboration 
which would not, in my opinion, alter the gen- 
eral conclusion. ‘Thus, as I see it, 1961 looks 
like a promising year for our industry—though 
I am viewing it with slightly guarded optimism. 


Note that I have mentioned nothing about 
international matters, a sector of this country’s 
affairs which could well be a far more impor- 
tant factor in our lives than any other one thing 
or combination of things. We can only hope that 
our government will make the right decisions 
at the right time in these matters and I firmly 
believe that it will. Shortly after these words 
are printed, we will have a new administration 

one with many new personalities. From what 
the country has seen since the election this new 
administration deserves our full and complete 
confidence. Within our own area of activity, 
we can expect changes, innovations, some new 
ideas and experiments and possibly some ex- 
cursions into heretofore untried fields. But what- 
ever is coming deserves our careful consideration ; 
and it is my opinion we are all going to find 
rather quickly that our new administration is 
conservative without being hidebound, liberal 
without being radical, forward-looking without 
being impractical. 


Sincerely, 


PRESIDENT 
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OR MONTHS—even years now 
F a change has been in the mak- 
ing in our economic situation which 
will have a penetrating effect on both 
our foreign and domestic policy. It 
stems from our relations, economic 
and otherwise, with the rest of the 
world. I believe these are deeper and 
more comprehensive than we have yet 
imagined. 


There are many points at which we 
can come to grips with our changed 
relation to the world. Perhaps the 
most familiar is in terms of the 
strength or scarcity of the dollar. For 
most of our modern history the dol- 
lar has been a currency of rare 
strength derived from an often un- 
comfortable scarcity. This scarcity 
has been the result of a persistently 
high demand for American goods 
and services in other countries 
and a recurrent difficulty in selling 
foreign goods here, or—given the in- 
terruptions of war—in finding them to 
sell. Since World War I the shortage 
of dollars has been accentuated by the 
need to find them to service indebted- 
ness to the United States. 


In the last 10 years things have 
changed dramatically. Until the end 
of 1959 our sales of products and serv- 
ices were at best constant. Our pur- 
chase of foreign products was rising 
moderately. Our payments for foreign 
services, which include those to our 
armed forces abroad, have been very 
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One Problem That | 





high and rising. In 1959 nothing was 
left over to cover government grants 
for military and economic aid of some 
$2.5 billion or private and_ public 
capital exports of $2.8 billion. After 
subtracting some other items accruing 
in our favor, we had a net deficit of 
$3.8 billion. This was the most recent 
in a long series of such deficits. The 
cumulative result is formidable. At 
the end of 1952 the gold stock, less 
foreign dollar holdings, totalled $11.5 
billion; by June of 1960 the gold stock 
less the liquid dollar holdings of for- 
eigners was minus $3.3 billion. This 
was a net deterioration over the seven 
and a half years of $14.87 billion. 

In two respects these figures exag- 
gerate the problem. Among the items 
contributing to the imbalance, as 
noted, are long-term capital exports 
investments by American individuals 
and firms in foreign countries. This 
means that the short-term claims on 
the United States are partially offset 
by long-term claims on other coun- 
tries. And in 1960 our exports of 
goods and services have been rather 
better than in 1959—in recent months 
they have totalled $1.5 to $1.7 billion 
as compared with a monthly average 
of $1.36 billion in each of the last 
two years. But the deficit in our in- 
ternational accounts will again be very 
large, especially when increased capi- 
tal exports are counted in. 

These deficits cannot continue. 
Were they to do so they would es- 


t Must Be 


tablish a top-heavy volume of claims 
against our economy—one which, were 
they withdrawn or partly withdrawn 
could cause serious complications here 
at home and gravely undermine our 
ability to sustain payments 
abroad. On our ability to make such 
payments our foreign position and 
policy depend. Our foreign policy has 
always depended less on the skill of 
our diplomats than on our ability to 
back it, as needed, with money. 


oul 


The solution is one that to a re- 
markable degree unites what we have 
hitherto considered diverse and sepa- 
rate aspects of our national policy. 
Military strategy is obviously involved, 
for different deployments of our forces 
will have substantially differing effects 
on our dollar outlays abroad. So is 
our policy on military aid. So also is 
our policy on economic assistance ; and 
our ability to negotiate access to over- 
seas markets. But this is not a prob- 
lem that begins or ends at the water’s 
edge. No divides foreign and 
domestic policy. Our ability to sell 
abroad, or to meet foreign competi- 


line 


tion here at home, depends on out 
ability to control inflation; and on the 
stability in underlying wages and 
prices, and on our rate of technologi- 
cal advance, and even on the nature 
Indeed, there is 
scarcely an aspect of our economic 


of our farm policy. 


policy which is not in some measure 
involved. 





Solved 


Technically it’s the deficit in U. S. 


balance of payments. 


More specifically, it’s the problem of maintaining the dollar 





By JOHN K. GALBRAITH 


{ big event of 1960 was one that was a long time coming. 


Many people had seen it coming, had predicted it would 


and projected blueprints of just how it would develop—yet 


when the time came, there was surprise, chagrin and more than 


a few quick-trigger solutions as to what should be done about it. 


lt was the crisis of the dollar, our adverse balance of payments 


and the huge loss of gold. The solution has not yet been 


found but initial steps have been taken to again attain the 


balance we must have. 


thinks we must do. 


Here are the things Dr. Galbraith 
He is the Paul M. Warburg Professor of 


Economics at Harvard University and addressed his opinions 


to the American Association of Land Grant and States Universities 


where, he pointed out, he was speaking only for himself- 


not as “an adviser to important people,” 


as he phrased it. 


The reference is of course to the fact that he was prominent 


during 1960 as an adviser on various economic matters 


to President-elect Kennedy. 


rhis raises the first of the problems 
we encounter in looking toward solu- 
tion. 

Our habit in 
demic as well as political 
partmentalize things. Our military 
stance is a military matter for the 
military specialist. The civilian inter- 
venes with a well-developed sense of his 
own peril and the knowledge that he 
may well be accused, in his ignorance, 
of jeopardizing national security. Do- 
mestic economic policy is something 
between the unions, the corporations 


these matters—aca- 


is to de- 


and the Congress. Or it is in the pro- 
fessional province of the specialist on 
domestic economic issues—on mone- 
tary and fiscal policy and the nature 
of wage and price-making. In recent 
times foreign aid has developed its 
own mystique; there are those who 
understand its relations to a modern 
foreign policy and those who do not. 
The first rise automatically to its de- 
fense: suggestions from others are 
automatically suspect. 

Is there not some secret design to 


pare it down? 
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Indeed, not only is it our habit to 
compartmentalize such debate but it is 
badly poisoned by the suspicion, or the 
fact, or ulterior motive. Some past 
civilian intervention in military plan- 
ning has been for the plain purpose ot 


cutting outlays, and, hopefully, taxes 


The threat of 
oldest 
Those who have told us that 


foreign competition 


is the device for flogging the 
unions 
we cannot afford foreign aid have, in 


afford 


have long 


wanted to 
Many 


attracted by the 


many cases, not 


much of anything 


been idea of using 


foreign policy as a way of smuggling 
n needed or desired domesti change 


What 


becomes 


or reaction cannot be sold 


on its merits necessary 


because of the Russians. So, as though 


own 


our problem were not otherwise suffi- 


ciently complex, we must additionally 


apply a saliva test for self-interest 
Fortunately, as a nation, this is an 
exercise in which we are not un- 


learned 


We shall have some interesting ex- 


amples of ulterior motive in proposals ' 


to deal with the dollar problem as the 


discussion sharpens in the months 


Some will say that we need 


ahead 
only adopt the most conservative of 
all policies to insure a return to bal- 


held, 


affairs 


ance Providence. it will be 


awards its prizes In economic 


to those who inflict the maximum of 
cruzens. So 
back 


apply the 


suffering on their poorer 


let us raise interest rates, cut 


needed public spending, 


pressures of unemployment to the 
a buyer's market 


labor unions and of 


to business and let us pare our eco- 
nomic aid to the bone. Then all will 
be well. The state of semi-depression 


here at home will keep the unions doc- 
ile, wages low and prices competitive 
high 


holders of liquid assets every- 


and returns to capital will 
cCauUunM 
where to have the warmest possible 


thoughts of New York 


But, though I count myself a liberal. 
fairness re quires me to guess that some 
hold that if the 


economy is suitably flourishing—if we 


will also domesti 


have high and improving employment 


and a suitable rate of growth—the 
balance of payments will automatic- 
ally take care of itself Economic 
health at home means economi 
health abroad. Unfortunately pros- 
perous countries, enjoying full em- 


ployment, can have balance of pay- 


ments problems. And if they must 


meet, as we must, a heavy burden ol 
military obligations abroad, it is likely 
that they will. We are faced not with 
a problem in attitude but in arith- 
metic. It is not one that is changed 
by a change in Administration. 

I have suggested that solution will 
economic, 


require a unification of 


diplomatic and military policy. Let 


ture, we must make sure that we 
lag, not lead. 

Our dollar position extends to our 
farm policy for, while some of our 
industry is running into competitive 
difficulty in foreign markets, our lead- 
ership in agricultural efficiency is still 
unchallenged. We ought not sacrifice 


this advantage by a system of price 


“These (balance of payment) deficits cannot 


continue. 


Were they to do so they would 


establish a top-heavy volume of claims against 


our economy—one which, were they withdrawn 


or partly withdrawn, could cause serious 


complications here at home and gravely undermine 


j f 
j es 
our ability to sustain our payments abroad. On 
ot , ‘ - 
4 our ability to make such payments our foreign 


position and policy depend. Our foreign policy 


has always depended less on the skill of our 


diplomats than on our ability to back it, as 


needed, with 


me suggest, partly by way of example, 
what will be required. 


It is central to our strategy that 
we expand our exports and to see that 
our products are competitive in our 
own markets. We cannot accomplish 
the latter by restricting imports; that 


will only bring retaliatory action 
against the exports we must have. But 
we can and must look to our costs. 
Thus the competitive ability of an 
industrial company depends, among 
other things, on an efficient and low- 


cost supply of steel. In recent years 
our steel prices have become uncom- 
petitive. As a result, in steel and steel 
products, we have been losing out in 
third markets, and even here at home 
So the dollar problem is closely in- 
volved with price and wage making 
in the steel industry. I would hope, 
incidentally, that this might be a con- 
sideration in any steel price change 


that might now be in the making. 


And 
upward thrust of our industrial prices 


more generally the constant 
a purely domestic issue. 
that leads the inflation 


number of 


is no longet 
The 


parade, as we 


country 
have in a 
important industrial prices in these 
last years, keeps itself at a constant 


competitive disadvantage. For the fu- 
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money a 


supports that prices us out of over- 
seas markets. There are ways of sup- 
porting farm income—for example the 
techniques employed now for sugar 
The 


choice is no longer a purely domestic 


and wool—which do not do so. 


matter. 


Finally, one need hardly say our 
monetary policy is related to the dol- 
lar problem. As a considerable holder 
of what amounts to demand deposits, 
we must behave in a manner designed 
to inspire the confidence of depositors. 
This does not mean, as I imagine some 
may have hoped, that our interest 
rates must always be higher than those 
of any other country. It does require 
that we move our interest rates in 
reasonable concert with others, and a 
measure of common management in 
monetary policy must now be a prime 
goal of the major industrial powers. 
Chere are surely few matters on which 
we have more to gain by intelligent 


co-operation. 


Needless to say, we must exclude 
all talk about devaluation. It is not, 
in fact, a remedy that survives any 


serious thought. 

Next, we cannot escape the prob- 
lem presented by our large overseas 
these our 


outlays. Were it not for 


Our 
deployment of military force has long 
been subject to the budget—to what 
we are prepared to spend for national 
In the 
independent of 


position would be very strong. 


security. future it cannot be 


entirely balance-of- 
payment considerations. I should like 
to be clear about this: I am not urg- 


ing withdrawal from Europe or Korea. 


for foreigners for increased tourist 
spending here is one possible offset for 
tourist outlays 
affected our 
view of Ex- 


ports to Russia which once were ex- 


our considerable 
has already 


the Soviets. 


abroad. It 
trade with 


amined with such meticulous care lest 
some damaging gadget might end up 
in Bolshevist hands or some critic of 


*- . we must exclude all talk about devaluation. 


It is not, in fact, a remedy that survives any 


serious thought. 


Vext, we cannot escape the 


problem presented by our large overseas outlays. 


Were it not for these our position would be 


\ very strong. Our deployment of military force 
F 


balance-of-payment considerations 


has long been subject to the budget—to what we 
are prepared to spend for national security. In 
the future it cannot be entirely independent of 


where 


once we sought the best deployment for the money, 


in the future we will have to seek the best 


deployment for the dollars.” 


But I am saying that where once we 
sought the best deployment for the 
money, in the future we will have to 
seek the best deployment for the dol- 
lars. 

We must give ever closer attention 
to the security we buy with the scarce 
dollars. In 
suburban 


20 countries around the 
world, America has been 
reproduced in large and agreeable 
cities with well-stocked commissaries 
and a far better servant situation than 
in Scarsdale, New York. Is it possible 
that some of these cities date to the 
time when dollars were not scarce but 
all too plentiful and when it was good 
sense to make them widely available? 
Once again the intrusion of economic 
calculation is unavoidable. 

It is also unavoidable in our diplo- 
macy. Since the war American policy 
toward Europe has looked with much 
sympathy on the development of 
larger and stronger trading communi- 
ties. 

[ haven’t made a complete list of 
the policies which bear upon the dol- 
lar problem. I have sought to show 
how pervasive, in the months ahead, 
And one could 


go on to smaller details. Perhaps it 
will affect our attitudes toward visas 


will be its influence. 


the vovernment be led to suspect soft- 
ness On communism, were $22.4 mil- 
lion in the first eight months of 1960. 
That is to be compared with $7.4 
million in all of 1959. 

Now for two final observations. One 
item in our balance of payments which 
is certain to come in for special scru- 
tiny is foreign economic aid. It is not 
a large item: among the great aggre- 
gates with which we are dealing, it is 
rather small. But, as there is an old 
that the budget of the United 

government be bal- 


view 
States 
anced by saving money on the Bureau 


can best 
of Labor Statistics, so economic aid 
will always present itself to some as 
the outstanding candidate for econ- 
omy in overseas expenditures. 

I would hope that this tendency 
might be resisted. This aid remains 
our greatest initiative in post-war for- 
eign policy. It is fundamental for 
our esteem, and maybe also for self- 
esteem. It unquestionably should be 
shared as it has will be. 
But nothing could so damage us the 
world around as a policy that sought 
to sustain our military power at the 


been and 


expense of efforts to aid the poor peo- 
ple of the poor lands. 
Yet I would hope that liberals, in- 


cluding liberal educators, would not 
consider economic aid in its present 
form to be wholly sacrosanct. For, as 
with troop deployment, the techniques 
ol tarm price support or our policy 
on tourists’ visas, we cannot be sorry 
for anything that requires us to take 
a second look. In 
have been too ready to persuade our- 


recent years we 
selves of a simple and direct relation- 
ship between pecuniary expenditure 
and economic progress. In fact there 
is no close relationship. And certainly 
there is no that 
aid, however ample, will lead to or- 


assurance economic 
derly and progressive development. 
Economic and social development 
is a product of ingredients. 
Money was not the missing ingredient 
in Cuba: things would not have been 


many 


improved there by more economic 
aid. They would have been helped 
by a strong and unqualified stand in 
support of representative government, 
individual liberty, and economic and 
social justice. Israel is economically 
one of the most progressive countries 
in the world, but not because of its 
great capital resources. 
though it is by its supporters 
friends, its situation is far 
than that of its oil-rich neighbors. 


Favored 
and 


less good 


Finally, one is tempted to wonder 
if a determined and effective solu- 
tion of the dollar problem—and we 
can settle for nothing less—won’t re- 
quire some new public arrangements. 
At the present time a great many dif- 
ferent agencies of government are 
spending dollars abroad. Even more 
have an effect on those we earn. These 
expenditures and receipts, now not 
less than domestic outlays and taxes, 
are magnitudes we must watch. Until 
30 years ago the responsibility for Fed- 
eral expenditures was diffused among 
the executive agencies. Each dealt 
independently with the Congress. Re- 
sponsibility and over-all control was 
won only by concentrating authority 
these expenditures in the Di- 
Budget. Perhaps the 
day is not distant when we must think, 


ovel 
rector of the 


if not in similar, at least in analogous 
foreign resources. 
be husbanded and 
We must, 


terms about our 
These, 
used with maximum effect. 
it is certain, have a single and authori- 


too, must 


tative view of our prospective reve- 
nues and outlays—one that will cause 
us to weigh priorities among the lat- 
ter. This would seem to me the mini- 


mum course of prudence and caution. 
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Nothing Certain But Change '- 


{ . SEEMS paradoxical that in real 


the most basic of commodt!- 


estate, 
ties, the most significant word of the 
past 35 vears has been change. If we 
consider the vast changes that have 
swept back and forth over the real 
estate picture in only three and one- 
half decades, it must be obvious to 


any student of the national scene that 


ours Is an industry 
in which we must 
be constantly alert 
and vigilant. We 
must. therefore 
rely on certain 
time - proven sate- 
guards if we are 


1 


to exercise enougn 


flexibility to meet 





the ever-changing 


Stephen G. Cohn 
needs of our day 
Let’s take a look at these past 3 
vears and review the amazing shifts 


that have taken place in various types 


of properties over a comparatively 


short period ot time For example, 


take the field of housing:- 35 years 
ago, apartment buildings and houses 


were being erected as rapidly as crews 
of building tradesmen could be found 


to put them together In the most 


desirable sections of our great cities, 
magnificent new multi-story structures 
were producing an ever-changing sky- 
line. Beyond the periphery of these 


towering buildings, two and _ three- 
story walk-ups were being erected by 
the thousands, while beyond the walk- 
block block of 
the almost forgotten 
“bungalow.” And 


these bungalows often extended to the 


ups, stretched upon 


houses bearing 
name of though 
they were 


30-foot 


very edges of cornfields. 
lots 


the 


being erected on 25 and 


as though the land itself were 


scarcest of all commodities 


Ten years later these same houses 


and apartments stood vacant by the 
hundreds of thousands and anyone 
contemplating the erection of a new 
apartment building at that time would 


have been considered out of his mind. 
When 


the next big housing boom 


got under way, some ten years after 


that, the entire emphasis had shifted 
ranch 


to the one-story 


house, situated on a much bigger piece 


sprawling, 
of land. Large-scale developments ol 
these new ranch houses sprang up in 
within an ever- 
But here. too, a 


all directions and 
widening periphery 


saturation point finally arrived 
Today. as older families, whose chil- 

dren have left home, begin to return 

the multi-story apart- 


to the cities 


ment buildings are making a re- 


This time. however. there 
the 


appearant e 


trend away from much of 


brick and stone and terra-cotta 


is a 
fancy 
ornamentation that characterized the 
last boom, and the emphasis is now 
wide expanses of 


being placed on 


glass and simplicity of design. Through 


this whole bewildering cycle one must 


have surely felt compelled to ask: 
‘What can I build today that will 
not be considered outdated 25 years 
trom now? 


Let’s look now at a few other fields 
lake commercial prop- 


In the Twen- 
that 


of real estate 
erty, Le., retail stores 


ties, we knew of a_ certainty 
the choicest of all property was the 
located in the 


three - 


“downtown store,” 


number one - or two - OI 
blocks of the main business thorough- 
Chis was considered the ne plus 
But, 


as the families and their buying power 
the suburbs 


tare 
ultra of real estate investments. 


began to move out into 
and the unincorporated areas beyond, 
and as good highways began to spread 
out 
phasis shifted rapidly to convenience 
Small retail centers began 


in all directions, the retail em- 


shopping 
to line the highways. 

years, these smaller 
challenged by 
large, diversified, regional centers, that 
attractive, 
reproductions of our busy downtown 
districts—with one important differ- 
ence. An entirely new and meaning- 
ful word had entered the lexicon of 


In a verv few 


centers were being 


were actually small-scale 


real estate merchandising: parking. 
Actually, as the ballad goes, there 
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were “three little words”: automobiles, 
highways and parking, 


come guideposts to the 


that had be- 
future success 
of retail merchandising ventures 

And now another new (and nasty 
word has made its appearance on the 


discount merchandising 


retail scene: 
is threatening to eat into the profit- 
able sales volumes of our big and 
beautiful regional centers. 

Truthfully, I do not know of any 


man in the real estate or mortgage 
industry today who, 35 years ago, 
foresaw these dramatic changes in 


shopping habits (which simply means 
that none of us who was in the busi- 
ness in the late 1920's able to 
forecast accurately, or even approxi- 
mately, what would happen just 35 
Nor do I know 
of any man in the industry today who 
will admit willingly that he fazed to 
foresee these changes. 


was 


years into the future 


Consider now the area of industrial 
property, where there was a great de- 
mand, 35 years ago, for multi-story 
loft and light manufacturing build- 
ings, located as close to the downtown 
areas as rail sidings could be found. 
Here, it was felt, would be located 
our great, inexhaustible labor pool. 
But, inside of only two short decades, 
these same close-in, multi-story build- 
ings had become a drug on the mar- 
ket, as progressive companies moved 
manufacturing facilities farther 
and farther into the still 
seeking rail sidings, it is true, but also 
keeping the highways 
along which their employees could 
now drive to work in newly-formed 


car pools. 


their 
country; 


one eye on 


Less vulnerable to change has been 
the well-located, well-built downtown 
office building. Even though many 
were originally in the hands of weak 
ownership, the demand for the space 
they offered has been uniformly good. 
In cases, however, where the competi- 
tion of newer and costlier buildings 
has presented too much of a chal- 
lenge, it was found they could easily 
be torn down to provide valuable sites 





¢ — in Real Estate 


Vothing certain but change period. But where else but in 

real estate has change, swift and far reaching change, been so 
pronounced and how else can the net results of 

these changes be better determined than by retracing events of 
the past generation as Mr. Cohn does here. He entered the 
mortgage field 35 years ago and heads a company 

that’s been in it for more than a century. 


By STEPHEN G. COHN 


President, Greenebaum Mortgage 
Company, Chicago 


for more modern office structures, or 
for parking garages and parking lots. 

Take one last phase of real estate: 
hotels and motels. Thirty-five years 
ago, real estate investors fought to 
put their money into downtown ho- 
tels, not only in the big metropolitan 
centers, but also in the moderate- 
sized towns. “Number One in Town” 
meant the same when applied to a 
hotel as did “Sterling” to silver. At 
that time the word “motel” usually 
denoted a few frame cabins hidden 
back somewhere in a grove of trees. 

How times have changed! 
Thanks again to the automobile and 
the highway and finally, the airplane. 
You could probably count on your 
fingers the new downtown hotels that 
you have personally seen erected over 
the past 35 years. But you saw hun- 
dreds of small and then larger motels 
begin to flank our many miles of high- 
ways. And now you are witnessing 
great new superhighways, by-passing 
the old routes and leaving many of 
the earlier motels gasping like fish out 
of water, as ever-larger and more 
elaborate establishments are beginning 
to cater to the ever-increasing num- 
ber of commercial and touring motor- 
ists who blithely roll along our super- 
highways. 

Foreseeing the need for accommo- 
dating overnight air passengers, alert 
investors about five years ago began 
to build motels around our municipal 
airports. What they failed to foresee 
was the advent of the jet planes, 
which would require longer runways 
and therefore, newer and still bigger 


airports. Now we are witnessing a 
mad rush to build even fancier motels 
around the jetports, when perhaps a 
truly farsighted investor should be 
seeking a suitable site beside some 
promising missile launching-pad. 

By what tried and proven princi- 
ples can the mortgage investor and 
the real estate developer of today op- 
erate safely in an industry in which 
so very few men have demonstrated 
an ability to look 35 years into the 
future? 

The mortgage investor must rely 
on: 

» Location. This should be as ad- 
vantageously situated from a stand- 
point of consumer-convenience and as 
invulnerable to obsolescence as it is 
possible to foresee into the years 
ahead; 

>» Certainty-of-income. The assurance 
that money sufficient to service the 
mortgage debt will be forthcoming 
from either strong credit for a long 
period of years, or from a continuing 
consumer-demand for the facilities 
offered. This is of paramount im- 
portance. 

>» Character and integrity of the bor- 
rower, 

> Skillful and proven management. 

These are the four factors that 
should weigh most heavily in judging 
a mortgage investment that will ex- 
tend into an unforeseeable future. 

And what of the real estate owner, 
the equity-investor or the builder who 
is going to buy or create a project 
which is going to have to withstand 

(Continued page 43, column 3) 
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Case-Study Seminar 


Income Property Financiff®™ 





Something New in MBA’s Program 


who 


Few the 


have not made income property loans 


are mortgage men 
in recent years who also haven't taken 
a long and searching look at the field 
to determine why they haven’t—and 
then quickly decide that there wasn’t 


Che 


family house business couldn’t possibly 


any very good reason. single 
continue to provide everything it did 
during the Fifties; thus, for many, in- 
come property loans was the thing to 
But hundreds of mortgage bank- 


efforts 


add 


ers have devoted their best 
to income property financing for many 
years; and invariably it has appeared 
that these were the firms which came 
up with the best results at year-end. 


But the 


been in property 


whatevet past history has 


income financing, 
that 


are keenly 


certain it is today mortgage 
bankers 
technique they can learn in this type 
of lending. All of which partly ex- 
plained MBA’s first effort at a meet- 


income 


interested in every 


ing about nothing except 


property loans, held in December in 


East Lansing, Michigan, in coopera- 
tion with Michigan State University’s 
College of Business and Public Service 





said MBA President Rob- 


will prove a valuable invest- 


“This Seminar,” 
ert Tharpe,” 
ment in a sector of mortgage lending which 


looms large in the future 
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It was a new MBA event but it was 
also a new way of presenting material 

the case study method which means 
telling in detail what actually 
done in a particular case, how it was 


was 


done and why. 

This Seminar if any additional 

reflected the 
great property 
financing for mortgage bankers. At- 
totaled 139 and, broken 
down, it from 73 in 35 
states and the District of Columbia. 
Companies totaled 73. 
After the opening preliminaries on 
Sunday, the Seminar went for a full 
week of intensive study and explora- 


evidence was needed 
interest in income 
tendance 
was cities 


represented 


tion of every facet of how income 
property loans are made. Apartments, 
motels, motor courts, office buildings, 
and medical facilities, industrial and 
retail properties kind of in- 
come loan came in for examination; 
and for there was an au- 


thority, someone who has made this 


every 
each one 


particular loan. 


SOME WHO WERE THERE: On the opposite page is all who 
were there, with maybe a stray or two not showing for the group 
photograph. Above some scenes from the individual classrooms 
where every factor in a particular loan was analyzed. Below, 
more specifically some who were there: L. O. Kerwood, MBA’s 
Director of Education and Research, whose job it was to plan 


of Iowa, Des Moines; MBA President Robert Tharpe; and M. J. 
Mittenthal, N. E. Mittenthal & Son, Inc., Dallas. Center, right, 
Dr. Paul Smith, Assistant Dean, College of Business and Public 
Service, Michigan State University; Russell A. Foti, First Na- 
tional Mortgage Corporation, New Orleans; Mr. Wolfort; and 
Dean James D. Edwards of the College of Business and Public 


Service. Below, looking in on another classroom session. 








and execute the Seminar; Louis P. Wolfort, First National Mort- 
gage Corporation, New Orleans; Kenneth C. Young, Eberhardt 
Company, Minneapolis; Robert J. Shirk, Lon Worth Crow 
Company, Miami; Jack D. Thellman, Don J. McMurray Co., 
Kansas City, Mo.; Frank E. Scott, Lon Worth Crow Company, 
Miami; Carlton B. Brown, Equitable Life Insurance Company 


Below, William Behrend, Pittsburgh Mortgage Corp., Pittsburgh; 
Jack Pilati, Johnson-Anderson Mortgage Co., Salt Lake City; 
William A. Harrison, Johnson-Anderson Mortgage Co., Denver; 
Frank E. Sellers, Frank E. Sellers, Norfolk, Va.; I. Fred Muench- 
rath, Johnson-Anderson Mortgage Co., Denver; and W. P. 
Jones, Jr., Pittsburgh Mortgage Corporation. The Michigan 
Seminar was such a success that more of the same are planned. 
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The MBA Committees 





Ve 


at Work 


Reported by ROBERT J. BERAN 





>» LEGISLATIVE COMMITTEE: 
Regarded, generally, by most MBA 
members as just about the most im- 
portant of this Association’s commit- 
tees, the Legislative Committee is 
justly deserving of this high regard 

for this is the Committee whose work 
can very decisively influence the long- 
term course of events not only for 
each and every member of MBA, but 
for the industry in general. And, year 
after year, it continues to chalk up 
an impressive record of achievement. 

Last year, for example, among the 
more important results of the Com- 
mittee’s efforts was the passage of the 
bill involving tax treatment of the 
cost of purchases of FNMA stock. 
Another important accomplishment 
was the passage of the real estate in- 
vestment trust legislation. This par- 
ticular piece of legislation, which 
many members are already looking 
into, is one of the most significant 
laws that has been passed in recent 
years affecting our industry. Consid- 
erable progress was made, too, in re- 
gard to the problem of usury laws 
in the various states. Thirteen states 
now have six per cent usury laws, but 
this matter will continue to get at- 
tention in the year ahead and all 
members of the Committee will con- 
tinue to work on it in their various 
states. 

With the election over, and now 
that the trend which housing legisla- 
tion will take is beginning to shape 
up, there is every indication that this 
year will be another busy one for the 
Committee and that it can expect the 
usual full work load. 

One of the objectives of the Com- 
mittee, for many years, has been the 
attainment of uniform foreclosure 
laws; and it remains, in fact, one of 
the important matters to be consid- 
ered this year. To date, some 23 
states have passed 75 per cent loan- 
to-value ratio laws and in many other 
states this item is included on the 


agendas for the forthcoming meetings 
of their state legislatures. A great deal 
remains to be done on a _ national 
level in this field, but the most sig- 
nificant work is to be done at the 
state and local level. MBA general 
counsel, Samuel E. Neel, will assist 
the Committee in this effort, as he 
has done in the past. 

Last year’s “steering committee” 
consisting of the Legislative Commit- 
tee’s chairman and vice chairmen, to- 
gether with the chairman and vice 
chairmen of the FHA, GI and YMAC 
Committees of MBA—proved a most 
effectively functioning body. It will 
be continued this year, to correlate 
the work which needs to be done on 
legislative and other matters affecting 
the Association and to recommend the 
approaches to be taken with respect 
to solving these various problems. 

Because MBA is so fundamentally 
interested in matters coming before 
the Senate and House Banking and 
Currency Committees, the work of 
this “steering committee” through 
contacts with members of these Con- 
gressional Committees is of great 
importance. As soon as the new Con- 
gress meets in January and the chair- 
men and members of the new Con- 
gressional committees are known, lists 
of these committee members and all 
staff members will be made available 
to the full MBA Legislative Com- 
mittee. 

It is planned that the “steering 
committee”—along with various rep- 
resentatives of the Legislative, GI and 
FHA Committees—meet in Washing- 
ton, either sometime this month or 
next, to discuss legislative problems 
and to visit with their respective Con- 
gressmen and Senators. Under con- 
sideration, too, is a similar meeting 
likewise in Washington—which would 
include the MBA Executive Commit- 
tee and the Board of Governors, for 
the purpose of meeting with members 
of Congress and various Government 
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agency officials to discuss problems af- 
fecting MBA and the industry as a 
whole. 

One of the Committee’s recom- 
mendations to the MBA Board, inci- 
dentally, has been that this Associa- 
tion work in closer liaison with the 
American Bankers Association. The 
Mortgage Finance Committee of ABA, 
one of that Association’s standing 
committees, has indicated an interest 
in wanting to work with MBA on 
matters affecting the industry. This 
interest is, of course, welcomed. 

Chairman of the 
1960-61 MBA Leg- 
islative Committee 
is Jack Adair of At- 
lanta, Georgia. He 
is president of the 
Adair Realty and 
Loan Company, having associated 
himself with the firm immediately 
after graduation from Georgia Tech 
in 1933. A member of the MBA Board 
of Governors, last year he served as a 
vice chairman of the Committee he 
this year heads. Active in Atlanta real 
estate circles, and in that city’s Cham- 
ber of Commerce, he has twice been 
president of the Atlanta Real Estate 
Board. He has served, also, two terms 
as president of the Atlanta Mortgage 
Bankers Association. 





>» GI COMMITTEE: Working 
closely with the Association’s general 
counsel, this is the Committee which 
provides the contact between MBA 
and those officials of the Veterans Ad- 
ministration whose activities relate to 
the GI lending program. Accord- 
ingly, from time to time, the Com- 
mittee arranges conferences between 
its members and VA officials (and in- 
cluding, frequently, representatives of 
other groups whose interests are al- 
lied with those of MBA)—‘with a 


view to directing VA lending policies 





aoc 2 am 


and offering suggestions for the im- 
provement of the program when it is 
deemed advisable.” Such a meeting 
is planned for spring, in Washington, 
D. C. 

Of course, until the new 
is convened and underway, it is not 
possible to know what legislation the 
will need to consider in 
the months ahead. One rather obvi- 
ous possibility, however, could be the 
Teague Bill which was introduced in 
the last Congress by Congressman 
Teague of Texas and which, it seems 
very probable, will be reintroduced in 
the next. This is the Bill which would 
the VA loan guaranty 
gram for World War II veterans to 
February 1, 1965, and which carries 
a proposal to authorize the VA to 


Congress 


Committee 


extend pro- 


issue $5 billion of debentures in any 
one fiscal year for sale with maturities 
from 10 to 30 interest 
rate of not less than 4% per cent, the 
funds so acquired to be used to make 
VA mortgages up to a $17,500 maxi- 


years, at an 


mum amount at the fixed 5% per 
cent- interest rate anywhere in the 
United States where a shortage of 


mortgage financing exists. 


At its first meeting of the 1960-61: 


Association year, the Committee dis- 


cussed whether or not there was a 
potential market for GI loans and 
whether or not the GI offices (in the 


opinion of Committee members) were 
in a position to render service if the 
VA program did become reactivated. 


The official MBA Statement of Policy, 


of course, as it relates to the GI lend- 


ing program, recommends “that the 
1A home loan guaranty program not 


be extended for veterans of World 
War II o of the Korean War be yond 
their present termination dates.” It 
recommends likewise “that no further 
authorizations be made for direct gov- 
ernment loans on veterans mortgages 
and that no new 
sored facilities be created especially 
for financing housing for veterans.” 


government-s pon- 


Many Committee members, however, 
share the opinion that the program 
should be continued. 

In discussing VA 
compared with FHA foreclosures, the 
Committee concluded that FHA fore- 
closures could be decreased if, as in 
the case of VA foreclosures, possession 
of the property in each case could 
be taken by title and not by physical 
possession. Accordingly, the Commit- 


foreclosures as 


tee by motion—has made _ recom- 
mendation to the FHA Committee of 
MBA that it work with FHA to con- 
sider a proposal that in the event of 
foreclosure of properties insured by 
FHA possession be taken first by title 
and later by physical possession. 

C. C. De Witt, 
Jr. of Oakland, 
California, is chair- 
man of the GI Com- 
mittee for this year. 
He is executive 
president of the Pa- 
cific States Mortgage Service, Inc., a 


vice 





firm which just recently (in keeping 
with its over-all expansion program 


underwent a change in name—having 


been known, formerly, as the East 
Bay Mortgage Service, Inc. Active in 


the California Mortgage Bankers As- 
member of 
that group’s board of directors. Na- 
serves on the MBA Board 
of Governors, as a vice pre sident for 
Region 12 and, last year, was a mem- 
ber of the MBA Mortgage 


Committee. 


sociation, he is a former 


tionally, he 


Servicing 


>» RESEARCH COMMITTEE: In 
past years, many a worthwhile project 
has been originated and developed 
within and under the supervision of 
the MBA Research Committee. Cur- 
rently, the Committee once again has 
before it an extensive list of project 
proposals, the basic implementation 
of which will vary in each individual 
instance. Once the has 
determined and evaluated the prob- 
lem areas of prime importance, dis- 


Committee 


position of the various projects will 
be made—some will remain strictly 
within the functioning control of the 
Committee itself; others will be dele- 
gated to the Headquarters Office staff, 
at least for the preliminary research 
phases; still others will be “farmed 
out” to universities or other profes- 
sionally qualified groups. 

In evaluating the potential worth 
of any project which it plans to un- 
dertake, the Committee makes every 
effort to combine proposals in ordet 
to have a major study covering a sub- 
ject comprehensively, rather than to 
have a series of piecemeal projects. 
Likewise, any proposed project is 
evaluated in the reality of available 
finances, facilities and ability to com- 
plete the project in satisfactory and 


complimentary manner. It is a mis- 
take, the Committee feels, to begin a 
project which has no chance of reach- 
ing completion. 

A special “steering committee”’ is 
to determine which projects might 
contribute most to the mortgage bank- 
ing industry, with a report and rec- 
ommendations to follow at the next 
meeting of the full Committee. Proj- 
ects mentioned for consideration in- 
clude: 

1 A 

warehousing, 
struction financing 


with commercial banks. 


“standardized” method of 


interim and con- 


procedures 


A “definition” of the mortgage 


ho 


banking business and an “im- 
age” of its place and functions 
(similar to a 


Reserve 


in the economy 
study by the Federal 
Bank of Atlanta). 

3. A more closely-defined industry 
standard for compensation of 
its employees. 

1. A 


“ : . ; ” 
cost of doing business” as re- 


more refined study of the 
lated to mortgage banking. 

». Reconsideration of the project 
on “management succession.” 
In directing its attention to one of 

today’s issues of major import to the 

industry, the Committee is studying 
the provisions and potentials of the 

Real Estate Investment Trust legisla- 

tion recently passed by Congress; it 

is endeavoring, likewise, to develop 
the maximum possibilities for mort- 
gage bankers in respect to operating 
under this new vehicle. A special sub- 
committee—the Real Estate Invest- 
ment Trust Division of the Research 

Committee, under the chairmanship 

of Carton S. Stallard—is responsible. 

In its study, it will attempt to estab- 

lish some acceptable standards of pro- 

cedure and practice so the operation 
may be on a sound, stable and re- 
sponsible basis. It is to consider, too, 

the feasibility of establishing a divi- 

sion within MBA under the research 

division as now set up. 

Chairman of the 
MBA Research 
Committee for 1960- 
61 is Ernest P. Schu- 
macher of Mem- 
phis, Tennessee. He 
ts president of the 
Schumacher Mortgage Company, Inc., 
in that city. Twice president of both 
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the Memphis Real Estate Board and 
the Memphis Mortgage Bankers As- 
ciation. he is a member of the Mort- 
age Council of the National Assocta- 
ion of Real Estate Boards. A senior 
member of the Society of Residential 
Appraiser t ut 
Board of Governors, 
too, of the MBA Board—as a regiona 
ce president for Region 6 Two 


ng currently yn 


he ts a member, 


1 ago he wa hairman of MBA 
Southern Mortgage Conference and 
1 year va h 7irmapr j fhe ( M- 


>» MEMBERSHIP COMMITTEE 
While it is the MBA Board of Gov- 
ernors which sets up membership 
qualification requirements and which, 
ultimately, casts the final ballot to de- 
termine each applying member's ac- 
ceptance OF non-acceptance, it is the 
Membership Committee, per se, whose 
function it is to seek out potential 
new members who qualify under the 
standards of the Association 

This Committee, also, periodically 
reviews the membership application 
blank and recommends such changes 
as may be required. It offers advice 
ind assistance, too, to the Headquar- 
ters Office in distributing to members 
und prospective members proper lit- 
erature publicizing the wark of the 
Association 

Composed, as it is, of men selected 
with an eve to securing as broad a 
nation-wide representation as possible 
the Committee is particularly well- 
suited for its specif responsibilities 
And it has its work cut out for it in 
the months ahead. Last year’s Com- 
mittee through extensive contact 
work with life company members of 
MBA, from whom they obtained the 
names of their institutional investors 
which, in turn, were checked against 
the Association’s membership roster 

developed quite a comprehensive 
list of potential members for MBA 
And it will now be the responsibility 
of this year’s Committee to follow 
through by contacting and soliciting 
the firms on this list. It will be a 
formidable task, but one in which the 
element of personal contact can prove 
most advantageous. And, as an added 
selling point, any worthwhile prospect 
will be added to the Association’s 


mailing list for a 90-day period 


Pat L. Davis of 


is serving as chatr- 
man of the 1960-61 
MBA Membership 
Committee. He ts 


executive vice pre S- 





dent of the Texas mortgage firm, 
J. E. Foster & Son, Inc. A former 
president of the Fort Worth Mort- 
save Bankers Association, he is active, 
too, in the affairs of the Texas MBA, 
erving several terms as a member of 
the crout board of dtrectors and 
appearing as a program participant at 
ts state-wide conventions In MBA 
affairs, nationally, he was vice chatr- 
man of the Membership Admission 
Committee for 1958-59 and then, las 
year, served as chairman of that 
Committees 


>» MEMBERSHIP ADMISSIONS 
COMMITTEE 
makes application for membership in 
MBA, it is then that the responsibili- 
ties of the Membership Admissions 


When once a firm 


Committee come into full play. For 
this is the Committee which must re- 
view all materials pertaining to an 
applicant’s qualifications for member- 
ship. These materials——-including the 
application, the investor verification, 
the credit report, comments of mem- 
bers in the applicant’s area, and other 
additional pertinent information—are 
provided through the MBA Head- 
quarters Office 


Each member of the seven-man 
Committee passes individually 
upon an applicant’s acceptability un- 
der the standards for membership out- 
lined in the By-Laws of the Associa- 
tion. Decisions are submitted to the 
Committee chairman; he returns all 
materials and the Committee vote to 
the Headquarters Office. If four of 
the seven votes are negative, an ap- 
plicant is considered as rejected; and 
he will be listed as such on the final 
ballot by which all applicants are 
submitted to the individual vote of 
the entire MBA Board of Governors. 
In this balloting, a vote of seven 
“no's” is sufficient to reject an ap- 
plicant 

It sometimes happens, of course, 
that Committee members find it diffi- 
cult to arrive at a clear-cut decision 
of acceptance or rejection, when re- 
viewing—as individuals—an applica- 
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Fort Worth, Texas, 





tion. When this does occur, the 
applications about which there is con- 
troversy remain pending until such 
time as the Committee can meet to- 
vether and discuss, as a body, the 
applications in question. The two 
qualifications, the Committee reports, 
most likely to present a problem are: 
1. Whether an applicant is con- 
trolled by an outside company 
not engaged in mortgage bank- 
ing ...and 
2. Under what circumstances, if 
anv, the Committee can waive 
the five year “in business” 
waiting period 
Chairman of the 
MBA Membership 
Admissions Com- 
mittee for the 1960- 
61 year is Clare nce 
A. Hardesty of Se- 
attle, Washington. 
A native of that state and a practicing 
lawyer before entering the mortgage 
business, he has been with the Carroll 
Mortgage Company in Seattle—as 
an officer and a director—for the 
past 25 years. Today, he is president 
of the firm, and a member of tts 
board of directors. A member of the 
MBA Board of Governors, he has 
served on the Membership Commit- 
tee and last year was vice chairman 
of the Committee which this year 
he heads 
e 


> FHA COMMITTEE: Like its 
companion committees—the GI and 
the Legislative—the FHA Committee 
of MBA cannot, until the new Con- 
gress is active, determine the exact 
nature of the special issues or prob- 
lems with which it will be expected 
to deal in the months ahead. Its 
schedule will be a full one, neverthe- 
less—working with FHA officials, 
either on a consultation basis or in 
an advisory capacity, on matters per- 
taining to FHA lending policies and 
activities; offering suggestions for the 
improvement of FHA programs; sup- 
porting and encouraging changes in 
the procedure and policies of FHA 
that may develop periodically through 
suggestions originating within the As- 
sociation membership or through 
other interests; representing MBA 
before Congressional hearings relat- 
ing to legislation introduced affecting 
the lending policies under the Na- 
tional Housing Act, etc. 





~ 


—_> 





Last year’s Committee, for example, 
had considered the advisability of 
putting into effect lower FHA down- 
payment schedules—and it was done. 
Another Committee recommendation, 
the half per cent additional service 
charge on loans up to $9,000, also was 
put into effect. The Committee, this 
year, expects to continue its efforts 
so that supervised lenders might have 
the same regulations as non-super- 
vised lenders. 

At the Committee’s first meeting of 
the new Association members 
present were given firsthand informa- 
concerning FHA’s important, 
new procedures for issuing deben- 
tures, something on which MBA off- 
cials had been working with FHA 
for more than a year. The informa- 
tion provided by Lester H. 
Thompson, FHA Comptroller from 
Washington, D. C. He first called to 


year, 


tion 


was 


the Committee’s attention the letter 
which FHA sent to all approved 
mortgagees (Sept. 26, 1960) on the 
revised requirements for conveying 


title and processing claims for deben- 
tures in connection with home prop- 
tendered to the FHA Com- 
missioner. He then outlined and 
explained in detail the processing steps 
to be followed, stressing the impor- 
tance of correctly following these steps 
in order to expedite over-all process- 


erties 


ing time. 

It is important that the Committee 
be in possession of this information. 
Each member, individually, can now 
pass on these facts to other members 
in each locality so that every member 
of MBA will realize the importance 
of following the steps of the new pro- 
cedures in order to materially reduce 
the time settle claims 
with FHA. 

[he Committee, also, is studying 
ways and means of the 
fullest extent the regulation author- 
izing the sale of FHA mortgages to 
A special sub-committee 


necessary to 


utilizing to 


individuals. 
assigned to this topic has completed 
its preliminary investigation and has 
presented its recommendations to the 
Each member of the full 


copy of 


Committee. 
Committee is to receive a 
this preliminary report, to be studied 
and commented upon, so that the 
subcommittee might have the benefit 
of these suggestions in making up its 
final Chairman of this sub- 
committee is Robert H. Wilson, of 
Chicago. 


repe rt. 





In the spring a meeting of the 
FHA Committee will be held in 
Washington, D. C. This will enable 
the members to discuss problems with 
FHA officials and to contact members 
of Congress on matters affecting the 
mortgage banking industry. 

Lon Worth Crow, 
Jr. of Miami is 
chairman of the 
1960-61 FHA Com- 
mittee. He ts presi- 
dent of the Lon 
Worth Com- 


pioneer mortgage 


Crow 


the 


one of 
firms in the state of Florida. He was 
recently chairman of his state MBA’s 
was in- 


pany, 


committee which 
strumental in securing passage of 
Florida’s unique and constructive 
Mortgage Brokerage Act. Active in 
state and local MBA affairs, he con- 
tributes constructively and consistently 
to the programs and actwwities of 
MBA on a national level. The MBA 
educational program is one which has 
benefited, particularly, from his serv- 
ices. A member of the MBA Board 
of Governors, he has worked on most 
MBA committees and has served as 
chairman of many. Last year he was 
chairman of the Research Committee. 


legislative 


» INSURANCE COMMITTEE: A 
considerable variety of matters and 
will the attention of 
MBA’s Insurance Committee during 
the coming months. High on the list 
will be the subject of anti-coercion 
insurance legislation. A large number 


issues receive 


of state legislatures are meeting this 
year and considerable legislation of 
this nature can be expected to mate- 
rialize. For example: 

Louisiana House Bill 419—This Bill 
contained more than the normal con- 
dition precedent prohibition insofar 
as it could prohibit the selection of 
the type of insuring company by the 
mortgagee through future interpreta- 
tion; and, also, insofar as it would 
make the acceptance of any type of 
package policy offered by the mort- 
gagor mandatory to the mortgagee 
even though the policy might include 
coverages completely unrelated to the 
insured real estate. John Dane, Jr., 
of New Orleans (chairman of this 
Committee last year) and other local 
MBA members in Louisiana appeared 
before the state insurance commis- 


sioner who sponsored the Bill, advis- 
ing him that such extra-ordinary con- 
ditions appeared contrary to the best 
interest of a free enterprise system, 
etc. As a result, the commissioner 
agreed to amend the wording so that 
the phrase “but reasonably connected 
with the real estate” would be added 
to the conditions pertaining to the 
mandatory acceptance of any type of 
coverages included in a new policy. 
Dane and local members are continu- 
ing to work on this Bill and to watch 
its progress through the legislature. 


The Committee continues, also, to 


work toward the acceptance of a 
more standardized Form 127-B. In 
1958 and 1959 the Committee had 


attempted to effect the elimination 
of one specific paragraph which per- 
tains to giving notice to the insuring 
company of any notice the mortgagee 
might receive regarding a_ possible 
change of ownership. Such notice, 
the Committee felt, was contrary to 
the practices of the industry insofar 
as notice is normally only given when 
a definite ownership change takes 
place. Approved originally by the 
Western Actuarial Bureau, the request 
was rejected by the Inter-Regional 
Insurance Conference to which it had 
been referred by the Bureau. Subse- 
quently, other standardization ap- 
proaches have been proposed; and 
last the Committee considered 
the advisability of proposing certain 
127-B to bring it into 
with the used in 


year 


changes in 
conformity forms 
California. 

Accordingly, each member of this 
year’s Committee has been provided 
a copy of the California form—to 
compare it to the form used in their 
individual areas, and with a view to 
standardizing all such forms to what- 
ever extent possible. The Committee 
hopes to arrive at a suggested modi- 
fied version which will incorporate 
all the features contained in the Cali- 
fornia form, plus any other features 
thought to be desirable. Action to 
secure acceptance of such a form will 
follow. 


And, in regard to the administering 
of package insurance policies, the 
Committee has determined to solicit 
active support of its position from 
the Insurance Committee of the Na- 
tional Association of Mutual Savings 
Banks and the Joint Economic Policy 
Committee on Housing and Mortgage 


THE MORTGAGE BANKER « January 1961 4] 








Lending of the American Life Con- 
vention and the Life Insurance Asso- 
ciation of America. Joint action 
would be the goal of this proposal to 
effect solutions mutually agreeable to 
everyone concerned. 

The Committee, also, has been au- 
thorized to establish liaison with the 
National 
Commissioners through a 
ter of invitation from MBA President 


Association of Insurance 


formal let- 


Charpe 


Chairman of the 
surance Commiut- 

1960-61, ts 
vard W. Muhs- 
Angeles 
president 
nd treasurer of the 
Mortgage Co. in 


experience in the 





couple d oun a s pe- 


alized knowledge of the insurance 
aspects of the business, qualify him 
particularly well for his chairmanship 
He served, last year, as a vice chatr- 
man of the Committee. Active, too, 


m MBA’s Legislative Committee, he 
has served also as chairman of the 
Southern California Mortgage Bank- 
ers Association's standing legislative 
committee. A past president of the 
SC MBA, he was among the founding 
directors of the California MBA when 


ut was organized in 1955 


>» FINANCING MINORITY HOUS.- 
ING COMMITTEE: In the months 
Financing Minority 
MBA 


along with its designated responsibil- 


to come, the 
Housing Committee of will 

ity to develop the facts regarding the 
financing of minority housing—direct 
special effort at educating both the 
banker and the 
funds 


mortgage investor 


toward channeling more into 
the financing of houses for minority 
groups. 

One approach will be to set up (if 
feasible) a joint meeting between 
itself and the MBA Urban Renewal 
Committee, next month, during the 
Midwestern Mortgage Conference in 
Chicago. The Committee, likewise, is 
preparing to participate in future 
programs by presenting 
workshop sessions on minority hous- 
ing. And, also in the offing is a pos- 
sible discussion meeting with repre- 
sentatives of the National Association 


Conference 


of Home Builders. A meeting of this 
type, the Committee recognizes, could 
be of great value to its members and 
to the MBA membership generally, 
since the problems of both Associa- 
tions are mutual in having to do with 
minority housing. 

The Committee, at its first meeting 
of the new Association year, took up 
problem of the term of 
in connection 


also the 
FNMA 
with FHA Section 213 investor spon- 
sored management type loans. As a 


commitments 


result of the Committee discussion on 
the subject, the following resolution 
was passed to the Legislative Commit- 
action might be 


tee for whatever 


deemed necessary: 
that this Committee 


recommend that appropriate ac- 


“Resolved: 


tion be taken to change the term 
of FNMA commitments in con- 
FHA Section 215 
manage- 


nection with 


investor sponsored to 
ment type loans. 

“Full 
forded lenders during the FHA 
statutory required sale period of 


protection should be af- 


two years after completion of 
construction period plus two 


years.” 





C. Ellis Hunt of 
Tulsa, Oklahoma, 
is chairman of the 
MBA 1960-61 Fi- 
nancing Minority 
Housing Commit- 
tee. He is executive 
vice president of the Chandler-Frates 
Company in Tulsa. Prior to assuming 
his chairmanship, he has had several 
years’ experience on the Committee 
and was vice chairman last year. He 
serves, too, as the MBA Public Rela- 
tions Committee “PR representative” 
in Tulsa—promoting the activities 
and projects of that particular MBA 
committee in his area. And he is the 
Educational Committee’s university 
liaison representative for the Univer- 
sty of Tulsa. Active, 
affairs of the Oklahoma Mortgage 
Bankers Association, he is a past prest- 
dent and director of that group. 


too, in the 


SAVINGS AND MORTGAGES 
Continued from page 28 
lated as well as unrelated matters. 
Savings bank earnings, which have 
risen steadily since the early postwar 
years, are likely to rise further in 1961. 


This rise will reflect the continued 
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INTEREST RATE TREND 
(Continued from page 17) 

in the rate of household formations 
which should contribute to an increas- 
ing volume of consumer expenditures 
and home building. According to the 
latest projections of the Bureau of the 
Census, the annual rate of household 
formations will increase for the next 
20 years. Under the most favorable 
assumptions for increase, the Bureau 
of the Census projects that the annual 
rate of household formations will rise 
from about 883,000 in the last two 
years of the Fifties to an annual rate 
of about 1,018,000 in the first five 
years of the Sixties, and to a slightly 
higher annual rate of 1,083,000 in 
the second half of the decade. Dur- 
ing the Seventies the projections show 
a more pronounced rise to an annual 
rate of 1,338,000 in the second half 
of that decade. Accordingly, the ex- 
panding markets for consumer goods 
and housing occasioned by the higher 
rate of household formations should 
enhance the general economic pros- 
pects of the Sixties. However, the im- 
pact of a rising rate of household for- 
mations this decade should not be 
exaggerated. The average annual rate 
of 1,083,000 in the second half of the 
Sixties is still considerably below the 
annual rate of 1,525,000 in the three- 
year period from April, 1947 to 
March, 1950 

> It seems likely that with the other 
three forces mentioned at play, the 
rate of business and industrial plant 
and equipment expenditures should 
continue to move upward from the 
levels of the Fifties. Spurred by keen 
competition in our industrial system, 
foreign as well as domestic, and still 
further increases in the funds devoted 
to industrial research, plant and equip- 

2 

growth in assets, the further shift in 
asset composition in favor of higher- 
yielding mortgages, and the turnover 
of those assets acquired in earlier 
years of generally low interest rates. 
The average rate of return on savings 
bank assets rose from 3 per cent in 
1950 to about 4.2 per cent in 1960. It 
will probably average around 4.3 per 
cent in 1961 and will permit the con- 
tinued payment of a favorable rate of 
return to depositors. Incidentally, the 
wide spread in earnings among sav- 
ings banks suggests that the applica- 


ment expenditures by business and in- 
dustry should trend upward during 
the decade. 

> In a more pessimistic vein about 
the economic outlook, the reservoir of 
demand for consumer goods and hous- 
ing which was dammed-up during the 
Thirties and World War II may 
finally be in the process of running 
dry. There is some evidence of this. 
For example, the huge postwar de- 
mand on the part of veterans for 
housing under the VA loan 
guaranty program probably has largely 
been met. The failure of home- 
building as a whole to respond in the 
latter part of this year to somewhat 
greater availability of mortgage financ- 
reports of 


home 


ing, and the increasing 
pockets of unsold homes and rising 
vacancy rates in apartment buildings, 
may also signal in part that the days 
backlog demand for housing 
In a way, we 


of big 
are reaching an end. 
may be witnessing the same thing in 
the sale of automobiles today as the 
public is becoming more selective and 
more interested in the compact cars. 
The huge backlog of demand which 
was evident in the first decade and a 
half after World War II was fed by 
liquid assets accumulated by the pub- 
lic during the war, and even more so 
by the easier and easier credit in the 
consumer loan and home loan fields. 
Che consuming public has used up a 
good part of these liquid assets, o1 
they have been drained by the rising 
price level, and we have apparently 
gotten to the end of the line in mak- 
ing consumer or home mortgage terms 
easier. This is not to say that the 
level of consumer expenditures will 
not continue to rise in the Sixties. It 
undoubtedly will. Nevertheless, con- 
sumer spending in the Sixties will not 


tion of imaginative, constructive, port- 
folio management policies might 
produce a significant increase in earn- 
ings for some banks, quite apart from 
external economic developments. 

Already the disappointing economic 
performance of 1960 has led some ob- 
servers to relabel the present decade 
from the “Sizzling Sixties” to the 
“Sober Sixties.” The observation is 
spreading that we have turned the 
corner from an era of persistent in- 
flationary pressures to intensive world- 
wide competition and ample supplies 
of goods. 


be fortified by the great backlog of 
wants and desires which characterized 
most of the Fifties. Markets should 
become much more competitive as 
consumers become more selective. We 
are probably moving into a decade 
of the “hard sell.” 

“Accordingly, taking into account 
these five forces, during the Sixties 
our national economy is likely to grow 
at as fast a rate as in the Fifties and 
in the process to require enormous 
amounts of capital funds. This does 
not mean that the growth rate will 
be uniform each year because fluctua- 
tions in general business activity and 
in capital expansion are inherent in 
a dynamic free market economy such 
However, despite fluctua- 
tions in general business activity and 


as ours. 


in interest rates, on the average in the 
Sixties the great demands for capital 
funds will press against the supply of 
funds from savings sources and from 
the increase in the money supply per- 
accommodate sustainable 
inflation. 


mitted to 
growth without 
quently, in the Sixties long-term in- 
terest rates seem likely to remain at 
the levels reached in 1959.” 


Conse- 


NOTHING CERTAIN 

Continued from page 35) 
the unknown challenges of the years 
ahead? He is going to have to fall 
back on somewhat the same set ol 
reliable qualifications: 
» A Location that has every prospect 
for remaining sound and good; 
» Certainty-of-income for a_ period 
long enough to pay back his original 
equity investment and to return him 
a profit that is commensurate with the 
risk he is undertaking; 
>» The character and reputation of the 
parties with whom he is doing busi- 
ness (including his mortgage lender 
should become a necessity; 
p> Skillful and alert management that 
will not be caught napping and that 
will be courageous enough to under- 
take all the steps necessary to guar- 
antee the acceptability and the safety 
of the project. 

These are the oldest tried-and-true 
yardsticks by which any man should 
measure his stake in real estate, as he 
looks ahead into the ’60’s, the ’70’s 
and the °80’s, in a field where the 
only thing that is absolutely certain 
is change. 
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Elmer R. Field, seated, center, vice 
president of the First Federal Savings 
and Loan Association of Detroit, was 
elected 1961 President of the Detroit 
MBA. Named also were Donald H. 
Mitzel, seated, left, vice president, 
Hannan Real Estate Exchange, Inc., 
vice president; and Charles H. Web- 


Newton S$. Noble To 
Head Chicago MBA 


Newton 5S Noble. Ji ss of Lake 
Michigan Mortgage Company, is 
slated for election as president of the 
Chicago MBA of the group’s annual 
month. He 
Buenger of Doven- 
John W. McBrady of 
Realty Mortgage Corpora- 


meeting this succeeds 
Theodore H 
muehle, Inc 
Republic 
tion is the nominee for vice president 
and Morris Levinkind of Kahn-Levin- 
kind, Inc 


tary-treasurel! 


has been named for secre- 


Directors to be elected include 
Laurence H. Cleland, Baird & War- 
Raymond Donnersberger, 
Raymond H. Mulligan, 


Trust Company; 


ner, Ine 
Hall & Ellis: 
Chicago Title and 


Thomas D Philipsborn, H. F Philips- 
born & Co.: Ira C. Prouty. Continen- 
tal Assurance Company; Elmer A. 


little, The First National Bank of 
Chicago: and Theodore M. Wilson, 
Percy Wilson Mortgage & Finance 
Corporation. Dr. William Montgom- 
ery McGovern of Northwestern Uni- 
versity spoke on “The World We 


Fac a 





ber, vice president, Manufacturers 
National Bank, secretary-treasurer. 
Members of the board of governors 
are, standing, from left, James E. 


Brophy, T. W. Thompson, Samuel 
C. Turner, Clarence M. MacKinnon, 
Stuart B. Micklethwaite and Waldo 
W. Watkins. 


Stockbridge 1961 
Baltimore MBA Head 


Jason W. Stockbridge, 
Central Savings Bank, was elected 
president of the MBA. 
Hugh H. Gambrill, vice president, 
Weaver Brothers, Inc., was elected 
vice president and Richard L. Cover, 
of James W. Rouse & Co., 
named secretary-treasurer. 

Mr. Stockbridge came to the Cen- 
tral Savings Bank in June, 1958, as 
executive vice president following 12 


president, 


Baltimore 


Inc., was 






years as public relations director of 
the National Association of Mutual 
Savings Banks in New York City. His 
career in savings banking started with 
the Savings Bank of Baltimore in 
1928. 

He left this institution in 1940 to 
become secretary of Rondout Savings 
Bank, Kingston, N. Y. and in 1943 
joined the Army and served three 
years as a finance officer. 

Mr. Stockbridge attended Johns 
Hopkins University, the Graduate 
School of Banking at Rutgers and 
New York University, and is a grad- 
uate of the American Institute of 
Banking. 


Robert S. Irving Is 
Philadelphia Prexy 


Robert S. Irving, executive vice 
president of W. A. Clarke Mortgage 
Company has been elected president 
of Philadelphia MBA for the coming 
year, succeeding John Chatley, Jr. 
David Solms, president, Colonial 
Mortgage Service Co., was elected 
vice president and William K. Brandt, 
vice president of Central Penn Na- 
tional Bank of Philadelphia, was 
elected treasurer. David Bloom, man- 
ager, mortgage department, Jackson- 
Cross Company, was re-elected sec- 
retary. Governors named for term 
expiring 1963 were Mr. Chatley, who 
is vice president of the Fidelity Phila- 
delphia Trust Company; John E. 
Krout, vice president, Philadelphia 
Saving Fund Society; Russell C. 
Rosenfelt, president, Peoples Bond & 
Mortgage Company, and Raymond 
Armstrong. William F. Hofstetter, 
Bankers Bond & Mortgage Company, 
was elected for a term expiring 1961 
to fill a vacancy created by the elec- 
tion of Mr. Solms. 


~ CASUALTY INSURANCE CO. 


TIPLE LINES 
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John Driscoll ls Named Dallas MBA President 





John E. Driscoll Jr., of Guillot 
Mortgage Company, was elected pres- 
ident of the Dallas MBA at the group’s 
recent meeting. 

M. J. Greene, vice president of 
Southern Trust and Mortgage Com- 
pany was named vice president, and 
Robert D. Johnson, general manager 
of Murray Investment Company, was 
elected secretary-treasurer. 

The new officers will be installed at 
the meeting in January. Retiring pres- 
ident is A. E. Streitmatter, of Re- 
public National Life Insurance Co. 
Mr. Driscoll was advanced to the top 
office from the vice presidency, and 
Mr. Greene moved up from secretary- 
treasurer. Above, Mr. Driscoll, Mr. 
Johnson and Mr. Greene. 


A 
veuw 


DIRECTORY OF AMERICAN 


SAVINGS & LOAN ASSOCIATIONS 





1960-1961 EDITION 


The established investors’ encyclopedia. First complete 
directory of all Savings and Loan Associations in all 
50 states and D. C. Over 6,300 entries. Listings al- 
phabetically by State and City, name of Association, 
location, key officials, assets, memberships in Federal 
agencies, 272 page cloth bound volume. $25 postpaid. 
10% cash discount. Sample listings on request. 


T. K. SANDERSON ORGANIZATION 
Directory Publishers 
200 E. 25th St. Annex Baltimore 18, Md. 


Pres. Tharpe Speaks 
at Hawaii MBA Meet 


The appearance of President Robert 
Charpe before members of the Hawaii 
MBA in January marked the first such 
an occasion for the head of the Asso- 
ciation in our 50th state. The Hawaii 
MBA, however, is one of the larger 
local mortgage groups of the country 
and has been an active association for 
many years. 


Addressing members in the Oahu 
Country club, President Tharpe said 
that despite the disappointing results 
of 1960 housing production and sales 
and the general business let-down, the 
market for houses is not shrinking but 
increasing, and with changed condi- 
tions this year, the prospects are for 
increased activity. 


“This year we enter a new decade. 
Many thought we were doing so a 
year ago. But this was an historical 
as well as an economic mistake. The 
year 1960 was the end of a decade not 
a beginning. It was a year of termina- 
tion, of transition, and of reorienta- 
tion. Although you in Hawaii fared 
better than was generally true else- 
where, for the country as a whole it 





was a disappointing year, and, to some 
extent, a disillusioning year. 

“We found that some of the magic 
had gone out of old formulas. Credit 
became easier but the housing market 
did not respond; and the year dragged 
on without any sign of improvement. 
As a result we began to hear talk of 
saturated markets and to get forecasts 
of a continued low volume of build- 
ing activity for several years ahead. 

“We enter the decade, therefore, 
with the housing market primed with 
purchasing power and borrowing 
power. What will it take to make this 
power effective? What will it take to 
get the response that was so badly 
lacking in most of the country during 
1960? 

‘The most important thing we need 
is a change of attitude on the part of 
both buyers and producers. Buyers 
have been discouraged by fear of an- 
other recession. Throughout last year, 
consumer surveys showed a progres- 
sive increase in concern over their fi- 
nancial future and in caution about 
making new commitments. It may not 
have been noticed as keenly in Hawaii 
as elsewhere, but on the mainland it 
has been a depressing factor. It still 


” 


1S. 


At the meeting, Charles Hamane of 
American Factors, Ltd. and president 


of Hawaii MBA, presided. 


President Tharpe’s summary of na- 
tional housing conditions and pros- 
pects were made against local Hawaii 
experience where the shortage remains 
acute and new building is proceeding 
at a feverish pace. He noted that 
Hawaii bested the rest of the country 
last year in economic activity, report- 
ing general business activity up about 
14 per cent as compared to 4 per cent 
on the mainland, retail sales increasing 
about 9 per cent as against 2 per cent 
for the country and construction bet- 
tering that of any other state. 


He told the Hawaii mortgage bank- 
ers that the state does one thing 
which, he said, acts to keep outside 
capital from investing in the islands. 
A tax on mortgage interest income 1s 
levied which, he said, certainly acts 
to keep outside capital from entering 
the state. Now with Hawaii in a pe- 
riod of great growth and expansion, 
it will need all the capital it can get 
and the tax does exactly the opposite 
of what the islands’ economy needs. 
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MBA’s January Conferences 
for Senior Executives 


January is the month for MBA’s annual adventure into the realm of higher 


education, the time set aside for the Senior Executives Conferences both of 
which are aimed at providing mediums by which members can look at, explore 
and study the broad basic themes in our economy and adapt what they hea 
As has been true for 


affair For 


to their own areas of mortgage lending and investing. 


several each Conference immediately becomes a sell-out 


1961, 


years, 


the details are 


NYU Conference, New York, January 17-19 
SMU Conference, Dallas, January 22-24 


Che general theme of each is Mortgage Banking in a Competitive Economy. 
Both Conferences concentrate heavily on studying the main stream of activities 
which will govern how mortgage banking will be conducted in the important 
year ahead but, in addition, there is a special emphasis on some of the tower- 
ing national and international issues such as gold, balance of payments, etc. 


To Be Discussed at NYU — 


Forces Intensifying Competition in the American Economy 
look for Inflation Institutional Investors and Mortgage Companies 
Outlook for Home Building and the Demand for Mortgage Money 
Changed Outlook for Interest Rates in a Highly Competitive Economy 
Funds as Mortgage In- 
. The Consequences 


The Out- 
The 
The 
Che Supply of Funds Pension and Retirement 
The Gold Program and Mortgage Banking . 
Mortgage Banking under Conditions 


vestors 
and the Cure of the Gold Problem 


of Increasing Competition 


To Be Discussed at SMU — 


Forces Contributing to a’ Highly Competitive Economy 
in the Economy and Their Effect Upon Mortgage Banking . 
Magnitude, Consequences, and Cure of the International Gold Problem . 
Implications of the Real Estate Investment Trust Act and the Sale of FHA 
Mortgages to Individuals Impact of Growth in the Total Economy During 
1961 Prospects for Inflation or Deflation and Its Consequences on Prop- 
erty Values Che Trend Ahead for Personal Income Patterns . . . Supply 
and Demand Factors in the 1961 Market .. . Supply and Demand for Housing 
in 1961 Prospects for Supply of and Demand for Mortgage Funds During 
1961 Capitalizing on Growth Opportunities for Mortgage Banking in a 
Competitive Economy 


To Speak at NYU 


From the Graduate School of Busi- 


Major Issues 
. The Causes, 


search, The National Association of 


Mutual Savings Banks 

Louis P. Wolfort, Chairman, MBA 
Educational Committee, President, 
First National Mortgage Corporation, 
New Orleans 


Dr. Arthur M. Weimer, Dean, 
School of Business, Indiana University 


Milton T. MacDonald, Chairman 
of the Board, T. B. O’Toole, Inc. 


ness Administration will be 


Dr. Joseph H. Taggart, Dean; Dr. 
Marcus Nadler, Professor of Finance; 
Martin Gainsbrugh, Adjunct Professor 
of Economics; Dr. Jules 1. Bogen, Pro- 


fessor of Finance. Also 


Harley H. Kight, Vice Chairman, 
MBA Educational Committee, Mort- 


gage Sec retary, The Guardian Life Dr. Paul S. Nadler, Assistant Pro- 
Insurance Company of America fessor of Business Administration, Rut- 
Saul B. Klaman, Director of Re- gers University 


46 THE MORTGAGE BANKER + January 1961 


James O'Leary, Director of Re- 
search, Life Insurance Association of 
America 

Paul Howell, Paul Howell Asso- 
ciates 

Thomas E. Lovejoy, Jr., president, 
The Manhattan Life Insurance Com- 


pany 

John D. Wilson, president, 
Economic Research, The Chase Man- 
hattan Bank 


Robert Tharpe, MBA President 


vice 


To Speak at SMU 


Among the speakers from SMU will 
be Dr. Willis M. Tate, President; Dr. 
Richard B. Johnson, Head of De- 


partment of Economics. Others 
MBA President Robert Tharpe 
M. J. Mittenthal, President, Texas 
MBA and president, N. E. Mittenthal 
& Son, Inc., Dallas 


Dr. G. Rowland Collins, Dean 
Emeritus and Lecturer on Business 
Administration, Graduate School of 
Business Administration, New York 
University 

Louis P. Wolfort, Chairman, MBA 
Educational Committee, president, 
First National Mortgage Corporation, 
New Orleans 

Dr. Arthur A. Smith, Economist, 
First National Bank in Dallas 


Andrew P. Murphy, Jr., attorney, 
associated with Miles L. Colean 

Paul Crum, vice chairman, MBA 
Educational Committee, president, 
M. P. Crum Company, Dallas 

Dr. William Heuson, Professor of 
Finance, University of Miami, Coral 
Gables, Florida 

B. B. Bass, MBA immediate past 
president, president, American Mort- 
gage and Investment Company, Okla- 
homa City 

Aubrey M. Costa, MBA past presi- 
dent, president, Southern Trust and 
Mortgage Company, Dallas 

Henry H. Edmiston, financial vice 
president, Kansas City Life Insurance 
Company, Kansas City, Missouri 

Lewis O. Kerwood, MBA Director 
of Education and Research 

Raymond Rodgers, Professor of 


Banking, School of Business Admin- 
istration, New York University 


People : 


Robert O. Deming, Jr., former 
president of MBA and recently asso- 
ciated as vice chairman with Charles 
F. Curry & Company, has resigned to 
organize a Mortgage Advisory Serv- 
ice. His headquarters will be Oswego, 
Kansas, home of the Deming Invest- 
ment Company, one of the oldest 
mortgage banking firms in the country 
ago to 


which was sold several years 


the Curry firm. 


W. E. Leland, assistant vice presi- 
dent and manager of the Life Insur- 
ance Company of Georgia in Atlanta, 
has been named vice president of the 
Company. 


Rudy Del Donno, of Charles F. 
Curry & Company has been elected 
president of the Little Rock, Arkansas 
Real Estate Board. 


Benjamin Levinson, president, 
Franklin Mortgage Corporation, De- 
troit, was honored with a testimonial 
dinner by the Allied Veterans Coun- 
cil, Inc., of Wayne County, Michi- 
gan, for his devotion to veterans’ 
causes and particularly in behalf of 
the children and wives of hospitalized 
Mayor Miriani and other 
prominent Detroit citizens attended 


veterans. 


the function where Mr. Levinson was 
given a plaque naming him as the 
Veterans Council choice of ‘“The Citi- 
zen of the Year.” For several years 
Mr. Levinson headed the group that 
arranged special Christmas parties for 
the children of veterans in VA hospi- 
tals in Dearborn and Ann Arbor. 

A 2l-year record of service in 
banking brought 
tion to Joyner Mortgage Co., Inc.. 
Dallas. A. A. Abernathy, president. 
was presented a bronze plaque from 
National Life & Accident 
Company of Nashville, Tenn., to sig- 
service 


mortgage recogni- 


Insurance 
nal completion of 21 years’ 
as a correspondent for the insurance 
company. ‘The presentation was made 


: Events 
: Places : 


by H. B. Gibbs, assistant vice presi- 
dent of National Life. 

Mr. Gibbs said that than 
$20,000,000 of loans have been made 
by the company in the greater Dallas 


more 


area through Joyner. 


Below. Mr. Gibbs, left. 


presents 


plaque to Mr. Abernathy. 





MBA Board Member Norman H. 
Nelson, vice president of The Minne- 
sota Mutual Life Com- 
pany, was elected President of The 
Minnesota Club of St. Paul at its an- 
nual meeting. The club, formed in 
1884, included as 


various times several Minnesota gov- 


Insurance 


has members at 


ernors, U. S. senators, a Justice of the 


Supreme court, an attorney general 


and a secretary of state. 
Gordon Stimson has been elected 
president of the Wallace Moir Com- 


pany in Beverly Hills, California, suc- 


ceeding Wallace Moir, who was 
elected chairman of the board. Mr. 
Stimson has been associated with 


Mr. Moir for more than 30 years and 
most of his adult life has been in mort- 
gage finance. He was formerly presi- 
dent of the Southern California MBA 
and the California MBA. 
included teaching in the Los 


His early 
caree! 
Angeles public schools. He is a grad- 
uate of the University of California 









es 


A 


and the Harvard Grad- 





in Berkeley 
uate School of Business Administra- 


tion. 





Wallace Moir 


Gordon Stimson 


During World War II he was with 
the 10th Mountain Army with the 
rank of Major, a unit which saw ac- 


tive duty in the Italian Campaign. 
Mr. Moir is a former President of 
MBA and one of the Association’s 


most active members during its pres- 
ent period of growth. Action of the 
directors in making these changes, 
said Mr. Moir, “will not alter one 
iota my same active participation in 
the business. I the mortgage 
business, always have loved it, never 
expect to retire and I am grateful 
each day for the opportunity to work 
and be of service to you, my fellow 
workers, and to our many clients.” 


love 


H. A. Yoars, senior officer in charge 
of real estate and mortgage lending 
activities for the First National City 
Bank of New York, has been elected 
a member of the board of directors 
of General Development Corp. and 
joined the Florida home-building and 
community development firm as 
financial vice president. 

Mr. Yoars has been the senior offi- 
cer in charge of real estate and mort- 
gage lending at First National City 
since 1955. He has also been active 
in banking associations, having served 
on various committees of ABA’s mort- 
gage division as well as of MBA. 

Prior to his association with First 
National City Bank, Mr. Yoars’ ac- 
tivity in the mortgage lending field 
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included a 23-year association with 
the Equitable Life Assurance Society, 
of which he was a vice president. He 
has been a trustee of the Bowery 
Savings Bank in New York City since 


1941 


Walter I. Black, president, Service 
Investment Company of Denver, an- 
nounced that Hugh B. Kellogg, one 
of the original founders of the Com- 
pany, has sold his stock holdings to 
Fred E. Kirk, Robert D. Knowlton, 
and Robert C. Benight, and that Mr. 
Kirk has been promoted to the office 
of secretary-treasurer and Mr. Benight 
to the office of assistant secretary. 


Joseph Bianco was elected president 
of the Bank of Idaho in Boise. He 
was formerly president of the Conrad 


National Bank in Kalispell, Montana. 


Raymond J. Hodgson, vice presi- 
dent in the mortgage department of 
the National Bank of Detroit, 
been advanced to the rank of 
Hodgson entered 

1945, had 


engaged in 


has 
senior 
vice president. Mr 

the banking field in 
been 


and 
previously finance 
and industry in Detroit for more than 
15 years. He has occupied a promi- 
nent position in the city’s develop- 
ment program, and is president and 
a director of the Central Business 
District Association. 


E. E. Wallace, Jr., Dallas banker, 


has been elected to the board of 
Fidelity Bank of Beverly Hills and 
Los Angeles, Stanley M. Stalford, 


chairman, announced. 

Wallace is the former senior vice 
president and member of the execu- 
tive committee of Republic National 
Bank of Dallas, where he served from 
1936 to 1959. On June 30, 1959, 
Wallace resigned from Republic Na- 
tional and is now president of Wal- 
lace Properties, Inc. of Dallas. 


elected 
Saving 
to suc- 

Wer- 


vice 


E. Richard Werner 
president of The Western 
Fund Society of Philadelphia, 
ceed P. Blair Lee who retired. 
been 


was 


ner, who has executive 
president since November 1959, will 
become the tenth president of the 
113-year old mutual savings bank. 
Werner, a graduate of the Univer- 
sity of Pennsylvania, began his bank- 
1924. 


assistant secretary of Western Saving 


ing career in He was named 


Fund in January 1933 and succes- 
sively served as assistant vice presi- 
dent, vice president and senior vice 
president from 1938 to 1959 when 
executive vice 


he was elevated to 


president 


Promotion of two officers in John- 
son-Anderson Mortgage Company, 
Denver, was announced by Edward J. 
Dempsey, president. They are I. Fred 
Muenchrath, promoted to assistant 
vice president and Edwin A. Deines, 
assistant secretary treasurer. 

Muenchrath, manager of 
the commercial loan department, just 
completed MBA’s Seminar at Michi- 
gan State University. 

Mr. Dempsey said “the mortgage 
company, now completing its tenth 


who is 


year, was now placing a greater em- 
phasis on commercial and industrial 
financing and accordingly the de- 
partment has been expanded under 
Muenchrath’s supervision.” 

Deines has been with the company 
five years and attended college 
in Waverly, Iowa. He has attended 
real estate courses at Denver Univer- 
sity School of Business and supervises 
the residential loan department. 


ove! 


Arthur G. Pulis, Jr., president, 
Franklin Capital Corporation, mort- 
gage bankers, of Newark, and Thomas 
E. Colleton, president of Lawyers- 
Clinton Title Insurance Company of 
Newark, jointly announced the sale 
by Franklin Capital of its wholly 
owned subsidiary, Franklin Title In- 
surance Company, and the purchase 
of that Company by Lawyers-Clinton. 

Mr. Pulis said the sale was another 
move to concentrate the entire facili- 
ties of Franklin Capital in its rapidly 
growing mortgage banking business 
and will enable Franklin to put into 
immediate operation long-contem- 
plated plans for continued growth and 
expansion. Franklin Capital in the 
past decade has grown to be one of 
the largest mortgage banking firms in 


the East. Its servicing portfolio has 
had a net growth of $145 million 
since 1946. 


American Title Insurance Company 
of Miami, which acquired the Colum- 
bia and the Real Estate Title Insur- 
ance Companies of the District of 
Columbia last May, has purchased 
American Title Company of Michi- 
gan, Detroit. The Michigan firm has 
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served as exclusive state agent for 
American Title. 

The acquisition was effected, Presi- 
dent Jay R. Schwartz of American 
Title Insurance Company said, through 
purchase of all stock of the Michigan 
corporation. The building was not 
included in the transaction. 

Stanley M. Fisher, executive vice 
president of ATCO of Michigan since 
it was founded, was named president 
upon completion of the acquisition, 
and will direct the Michigan Com- 
pany as a subsidiary. 


Appointment of Gerald J. Van Nor- 
den to Advance Mortgage Corpora- 
tion’s Detroit FHA-VA_ mortgage 
origination department is announced 
by Leslie Rose, president in 
charge of residential mortgage origi- 
nations. Van Norden, an assistant 
vice president, will assist James R. 
Sterling in the origination of FHA 
and VA loans. 


vice 





PERSONNEL 


In answering advertisements in this column, 
address letters to box number shown in care of 
The Mortgage Banker, 111 West Washington 
Street, Chicago 2, Illinois. 











WANTED — CONTROLLER 
Excellent opportunity for young man in 
large, fast growing mortgage banking firm 
in Dallas, Texas. Present accounting on 
IBM. Must be family man and have at 
least five years experience. Please state 
age, educational background, outline of 
previous experience and salary desired. 
Dale Edwards or C. A. Locke, Edwards- 
Northcutt-Locke, Inc., P. O. Box 116, 
Dallas 21, Texas. 


WANTED: TO BUY 
MORTGAGE COMPANY 
Successful mortgage firm seeks to purchase 
small mortgage firm in middle west, pre- 
ferably Omaha, Des Moines or Davenport- 
Rock Island-Moline to round out its opera- 
tion. Write in confidence giving full details 

to Box 698. 





Young man desires opportunity with ag- 
gressive mortgage banking firm. Experienced 
all phases mortgage servicing. College de- 
gree and graduate MBA School of Mort- 
gage Banking. Write Box 699. 
MORTGAGE MAN SEKING 
POSITION 

Young executive, mortgage background 
and education. Six years working experi- 
ence, administrator large midwestern re- 
gional office; placement, FHA, VA, con- 
ventional mortgages with investors all 
types; mortgage market analysis; real es- 
tate sales; property management; residen- 
tial construction. Working knowledge of 
midwestern and eastern markets. Will re- 
locate. College graduate, Finance-real es- 
tate. Interviews MBA Chicago Conference 
or elsewhere. Résumé available. Write 
Box 635. 





MINNESOTA TITLE means 
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* CONTINUITY of service in Atlanta, Geor- 
gia is assured as Harry Paschal retires. His 
able replacement is Jabe Barnett. Harry, a 
recognized Georgia title expert and the 
manager of our Atlanta office since 1944, 
can assure his customers that their title 
insurance needs will continue to be well 
handled. 

New Manager Barnett is no novice. His 
previous experience in the title insurance 
field has prepared him to carry on Harry 
Paschal’s record of fast and accurate ‘“Per- 
sonalized Title Service.” 

In Atlanta, in Georgia and-in 20 other 
states, call your nearby Minnesota Title 
representative. 














JABE BARNETT finds HARRY PASCHAL’s chair a comfortable fit 


400 Second Avenue South FEderal 8-8733 Minneapolis 1, Minnesota 
Capital, Surplus and Reserves in Excess of $5,000,000 
ARKANSAS FLORIDA GEORGIA KANSAS KENTUCKY LOUISIANA 
MINNESOTA MISSISSIPPI MISSOURI MONTANA NEBRASKA 
NORTH CAROLINA NORTH DAKOTA OHIO SOUTH CAROLINA 
SOUTH DAKOTA TENNESSEE UTAH WEST VIRGINIA WISCONSIN 
WYOMING 
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When they danced in the streets of Lawrence... 


In 1861, a quiet, cold winter-night scene suddenly gave way to a noisy celebration. 
It was January 29,.and a messenger had just arrived to tell the townspeople their days of 
waiting were over—Kansas had been admitted to the Union! 

1861 also saw the beginning of one of the firms which later became Kansas City Title 
Insurance Company. Today it offers mortgage lenders across the nation guaranteed pro- 
tection against real estate title loss due to prior title defects—thus satisfying investors, 
reducing title tie -ups and helping bring mortgage transactions to speedier and more profitable 
conclusions. 

Kansas City Title Insurance Company has branch offices and agencies to serve you 
in 25 states and the District of Columbia. In addition our Home Office can arrange to 
insure a title for you in any other state or U. S. Territory. 

Let us put a century of title experience to work for you. Contact the 
branch office nearest you, or write our Home Office for the complimentary 
Directory of Agencies 
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925 Walnut HArrison 1-5040 a City 6, Missouri 





Five branch offices to serve you Licensed Agencies in the District of Columbia and 25 States 











